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A CHANGE OF ADDRESS 


on and after April 20, 1929, the offices of 


THE SPECTATOR COMPANY 


will be located at 


243 WEST 39th STREET 


NEW YORK CITY 
TELEPHONE: PENNSYLVANIA 0080 








Equitable in Practice as in Name 


WE ARE NOW PREPARED to consider general agency 
and sub-agency contracts from representative offices 
for either casualty or surety lines or both, interested in 
connecting with a financially strong company intelli- 
gently managed by former field men. 


To meet competition this company offers the facilities 
of the installment payment plan in connection with 
pleasure car automobile premiums and our new sports 
liability coverage added to pleasure car automobile 
policies. 





Equitable Casualty & Surety Company 


John L. Mee, Executive Vice-President 


2 Lafayette Street New York City 
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Reasonable attitude 


towards claims—and swift 
checks when they are allowed 
—is the concrete foundation 
upon which to build agents’ 
co-operation. 





Pennsylvania Surety 


Corporation 
PITTSBURGH, PENNSYLVANIA 


Joseph W. Ward, President 





HEALTH and ACCIDENT 
SALESMAN 


As its name implies, this book is a practical 
manual for the use of the field man. It is just what 
insurance companies and general agents have been 
seeking for themselves and their representatives. 
Agents and brokers individually will find that the 
material it contains will put money in their pockets. 

THE HEALTH AND ACCIDENT SALESMAN points out 
that the possibilities of insurance salesmanship as a 
career, outlines methods of selecting and approaching 
prospects, explains how to make and close the sale 
and shows how to render follow-up service to policy- 
holders. 

Health and accident insurance is a form of protec- 
tion that is constantly growing more important. The 
man who knows the product, understands the market 
and is able to use convincing arguments will succeed 
in selling it and will reap the reward in large com- 
missions. THE HEALTH AND ACCIDENT SALESMAN 
teaches you how to do this. The book is bound in 
handsome heavy cloth, pocket size, and costs only 
50 cents. Discounts for quantity orders. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 

















Security Mutual Casualty Co. 
Cash Assets $9,902,640 Cash Surplus $2,710,000 


Fundamentally Right Economically Operated Financially Sound 


The largest carrier in 


the United States of 
Treaty Reinsurance and Catastrophe 
Excess Insurance on Workmens Compen- 
sation and/or Employers Liability 
All Forms of Public Liability, including 
Automobile and other Casualty Lines 


Inquiries Invited 


HENRY W. IVES & CO. 


United States Underwriting Managers 


75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 











1928 


CONVENTION YEAR 
BOOK 


NOW READY FOR DISTRIBUTION 


An invaluable book to all Life Insurance Sales- 
men, Managers, General Agents and Field Men. 


The Convention Year Book contains the best of the 
sales talks and addresses of leaders in the business given by 
them at national and local insurance meetings, conventions 
and sales congresses during the year 1928. This book pre- 
serves in permanent form the best thought of the business 
on life insurance and life insurance salesmanship. 


Among those who help to make this book valuable are: 
Prof. S. S. Huebner, M. A. Linton, Martin L. Davey, 
Stephen S. Wise, Frank Pennell, Joseph G. Keon, Hugh D. 
Hart, R. E. Spaulding, Milton A. Woodward, Claris Adams 
and a score of others equally prominent. 


Many an agent has paid much and traveled many miles 
to hear a few of these talks. Here you have the best from 
all over the country and indexed for ready reference for 
only $3.00 a copy, plus postage. 


Send Your Order to 


THE INSURANCE FIELD CO. 
P. O. Box 617 Louisville, Ky. 
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THE SPECTATOR 


PRUDENTIAL RETAINS LEAD 


Largest Industrial Life Insurance Or- 
ganization in the World 


ANNUAL CONFERENCE HELD 


Over 1000 Agents Hear President Edward 
D. Duffiield and Others Tell Story 
of Progress 

Official announcement that the Prudential In- 
surance Company of America, Newark, has er- 
tained its place as the largest industrial life in- 
surance organization in the world, and that its 
policyholders represent one-eighth of the entire 
insured population of the United States and 
Canada was made Monday at the opening con- 
ference, in an address by Edward D. Duffield, 
president. 

More than 1000 Prudential men, representing 
every section of the United States and the 
Dominion, are attending the conference and 
they heard their chief executive make several 
other announcements of outstanding interest not 
only to them but to their policyholders as well. 
Among these were: 

The assets of the Prudential, as of December 
31, 1928, were $2,029,000,000, or more than one- 
ninth of the combined assets of all the life in- 
surance companies of Canada and the United 
States put together. 

The company’s industrial debit—the amount 
of money collected each week as premiums on 
industrial policies—has passed the $5,000,000 
mark. The president called attention to the 
fact that it took 39 years for the company to 
reach its first million dollars, while only two 
and one-half years were required to reach the 
last million. 

The Prudential has more than $1,000,000,000 
invested in real estate mortgage loans, the ma- 
jority of which is on individual homes for fami- 
lies of moderate means. 

More than $1,000,000 is invested each working 
day by the Prudential in approved securities and 
bonds. 

The company’s chief executive set forth two 
“Prudential ideals” before the delegates—the 
desire for a marked decrease in lapses and an 
equally earnest effort for the proper training of 
agents so that their efficiency might be at maxi- 
mum. 

“The fundamental behind all successful busi- 
ness,” he said, “is the increased efficiency of 
those individuals who make up such an or- 
ganization. Co-operate with the new man.” 

Willard I. Hamilton, vice-president and sec- 
retary of the company, urged the field men to 
use their influence to bring about a reduction 
in the taxation of insurance companies. 

“Life insurance companies paid $63,657,000 in 
taxes, in 1927, according to the Spectator Blue 

(Concluded on page 7) 


THE SPECTATOR COMPANY 
MOVES 


Joins United Business Publishers, 
Inc., at Uptown Offices 


TO BE LOCATED AT 243 WEST 39TH 
STREET 
The Spectator and All Allied Publications 
Will Have Headquarters at Above 
Address 

After having been located at 135 William 
street, New York, for a quarter-century, THE 
SPECTATOR is moving this week and its main 
offices will hereafter be at 243 West 39th street, 
New York. 

This change in address is a further step in 
advancing the plans looking to the expansion 
of the usefulness of THE Specrator and The 
Spectator Company through the co-operation 
and facilities offered by that great organiza- 
tion, United Business Publishers, Inc. 

The insurance publishing business of The 
Spectator Company will be conducted along the 
same lines as in the past, but with such im- 
provements in output and methods as may be 
deemed desirable for the betterment of its ser- 
vice to insurance companies, agents, brokers and 
students, as well as to the business world in 
general. 

All insurance men the world over are familiar 
with Tae Specrator, the weekly insurance 
paper, which has been published regularly since 
January, 1868, and also with the many annual 
and standard works published by The Specta- 
tor Company bearing upon different phases of 
the insurance business. 

As different classes of insurance have devel- 
oped from year to year during many decades 
past The Spectator Company has kept pace 
with them, and has published statistical, tech- 
nical and actuarial works tending to assist in 
the building up of particular classes of insur- 
ance and of the insurance business as a whole. 
Without the aid of the publications issued by 
The Spectator Company, the insurance world 
would have been deprived of most serviceable 
instrumentalities in the securing and develop- 
ment of the business. 

Books dealing with the fundamentals of the 
business, its principles, its actuarial founda- 
tions, its field methods and in fact every phase 
of the conduct of the business have been pro- 
mulgated by The Spectator Company, and have 
been relied upon in the working out of plans 
of operation. The annual statistical publica- 
tions have performed very useful functions in 
helping insurance salesmen to hold and _ in- 
crease their business, and in this connection 
the most valuable leaflets written by William 
T. Nash and others and circulated literally by 

(Concluded on page 17) 
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MERIT RATING CHANGE 


New Plan for Automobile Rate Reduc- 
tions Eliminates Warranties 


TEXT OF ENDORSEMENT 


Approved by Practically All Interested 
Companies 


Following a series of conferences last week 
in New York city, representatives of practically 
all the insurance companies handling automo- 
bile liability and property damage insurance 
finally agreed on the adoption of a new merit 
rating plan. The compromise plan, in the fram- 
ing of which Superintendent of Insurance 
Albert Conway is understood to have had an 
active part, is called the automobile merit rat- 
ing endorsement. 


The new plan differs from the one which 
caused such widespread dissatisfaction in that 
no warranties are required. It is believed that 
brokers will find the simplified plan more prac- 
tical and that much of the former opposition 
will disappear. 


The same ten per cent reduction is allowed 
to private passenger car owners who qualify 
under the terms of the endorsement but a pre- 
mium of double the concession is marked up 
against those who are not able to show a clear 
record. 


The rating endorsement plan was formally 
adopted at a meeting of the National Bureau 
of Casualty and Surety Underwriters at a meet- 
ing held on last Friday afternoon. An execu- 
tive session had preceded the regular meeting 
which was attended by both bureau and non- 
bureau companies. It is anticipated that the 
new plan will supercede the flat rate reduc- 
tion instituted by several companies, some of 
which have already abandoned the former plan. 

Companies which filed rate deviations prior 
to March 25 will not be allowed to institute 
the new plan in addition to such reductions as 
already made. The text of the merit rating 
endorsement reads as follows: 


The public liability and/or property damage 
premiums charged under the policy to which 
this endorsement is attached has been reduced 
10 per cent in consideration of the following 
information : 

1. The named assured has owned, main- 
tained and used or permitted to be used a pri- 
vate passenger automobile for a period of not 
less than twenty-four months immediately prior 
to the effective date of the policy. ; 

2. No private passenger automobile owned 
by the named assured has been involved in an 
accident resulting in bodily injury or damage 
to the property of another, in consequence of 
which loss for either personal injury or prop- 
erty damage has been paid by the assured, or 
by an insurance carrier in his behalf, or a re- 
serve established for pending claims, during a 

(Concluded on page 21) 


ain aebinlipae a aia erased 


MIEN Ii so STC BIS SORT CIE. ETAT) wit 











THE SPECTATOR 


Thursday 

















INCIDENTALLY 











VERY daily newspaper in the country, I 

presume, carried the story last week of 
the young and prosperous farmer in Kansas who 
tried to kill himself by drinking poison in order 
to escape the persistent importunities of a life 
insurance agent. And most of the columnists, 
from F. P. A. down, are discussing the affair 
in characteristic fashion. F. P. A., for in- 
stance, who was once an insurance agent him- 
self as he frequently mentions, presumes that 
the importuning agent is probably now at him 
again to tell him that if he takes one of his 
incontestable policies he can commit suicide at 
once. 

* * * 


LL former newspaper men—and where 

breathes the man who was not once a news- 
paper man himself ?—will agree that the young 
farmer’s action was news and, in spite of its 
near tragic feature, was humorous. But I won- 
der, and quite seriously, how many of the 
suicides that are briefly noted in which a man 
faced with financial ruin has killed himself 
would probably never had happened if the man 
had not at some earlier period steeled himself 
. against the importunity—to use that phrase—of 
a life insurance agent. 


* * * 


HAVE heard many men damn insurance 
I agents. I have seen men treat an insur- 
ance agent as if he were a beggar. But I 
never have heard a man who carried insurance 
curse the agent who had sold it to him several 
years before. There may be insurance agents 
who carry their endeavors to sell a policy to 
unnecessary length, who dog a prospect’s foot- 
steps, who trail him day by day, who intrude 
themselves at the most inopportune times, who 
forget that there is a place for everything. 
But such agents, I am convinced, are rare and 
are growing rarer every day. In spite of all 
that has been said and written about the value 
and the necessity of life insurance it is true 
that it is still a commodity that is sold rather 
than bought. An agent both wishes and de- 
serves the commission he receives. He is not 
essentially a philanthropist. But the fact that 
in practically every instance he is doing a phil- 
anthropic act when he sells a life insurance 
policy gives him an added reason and right to 
use every proper means at his command to sell 
such a policy. 


* * * 


T appears that the young farmer will recover. 
I We trust he. will be a somewhat wiser 
young man. There is no law to make him buy 
life insurance and it is his own fault if he can- 
not convince an insurance agent that he will 
not buy any. But I imagine his recent gesture 
will result in his receiving very few calls from 
insurance agents. He would hardly be classed 
as a highly desirable risk. 
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HE indicated investigation by the New 

York Insurance Department into practices 
with respect to automobile fleet liability rates 
should bring forth some interesting facts re- 
garding what the companies have been doing. 
The revelations, assuming that the department 
actually gets the truth and then makes it pub- 
lic, may and probably will show a variation of 
rating methods and results that changes rapidly 
to meet the pressure of competition on any 
given fleet risk. Filed rates in this regard have 
solved the situation officially, but between the 
rate as filed with the department and the rate 
actually applied to the risk lies a gulf the width 
of which is largely governed by the peculiar 
quantity known as expediency. 

*x* Kx * 


T is my assumption that so many companies 

and their representatives have deviated in 
this regard that none will be chastised as an 
outcome of the departmental investigation. I 
do not mean to suggest by that that the super- 
visory inquiry will not be productive of good. 
On the contrary, I feel that many of the alleged 
abuses will vanish, even though the department 
does not make public its findings or its true 
opinion thereon. There is nothing like the 
shadow of the handwriting on the wall to bring 
matters into line, and any little boy takes his 
fingers out of the jam pot when papa’s ap- 
proaching footsteps are heard. 


* *% * 


S a matter of fact, the whole problem had 
reached such a point as to be potential 
dynamite which might explode at any time and 
bring a wave of losses more than ordinarily 
severe. Insurance may be a business of taking 
chances, but that is no reason to continue play- 
ing a hand in the game when the particular deal 
is stacked against you. The competitive phases 
of the question are almost as dangerous as such 
rate-cutting as is alleged to exist. Competition 
which is based on cut rates is unfair. It is un- 
fair to the company, unfair to the solicitor and 
doubly unfair to the policyholder. The first- 
named finds income inadequate to meet ‘outgo. 
The second is fair neither to himself or to 
others and, lastly, the policyholder may suffer 
through finding the company “chiselling” on 
payments. Worse yet, the company may be en- 
tirely unable to pay just when the policyholder 
most needs its services. 


* * * 


ATE cutting is a much greater evil than 

rebating and I, for one, hope that it will 
disappear from all indemnity as applied to the 
insurance of fleets of motor vehicles. There 
are so many effective and legitimate avenues to 
business that the company or individual seeking 
premiums through devious channels displays a 
singular lack of imagination. The easiest way 
is not the best. 


STORY on the dinner which the Fire, Ma- 
rine and Liability Brokers Association 
gave to Charles S. Rosensweig last week at 
the Hotel Biltmore, New York, might be sub- 
headed “An Intimate Picture of Ex-Insurance 
Commissioners at Play.” I refer to James A. 
Beha, former superintendent of insurance of 
New Yerk, now chairman of the board of the 
International Germanic Trust (as well as the 
Germanic Fire) and Thomas B. Donaldson, once 
insurance mentor of the Commonwealth of 
Pennsylvania, but for some time past a vice- 


pi:esident of the Eagle Fire of Newark. 
* * * 


/ 


R. BEHA in the role of an international 
4 banker is just as impressive as when he 
occupied the throne at 165 Broadway—a state- 
ment which I believe needs no explanation. His 
subject was “Insurance and Draw Poker” and 
while Mr. Beha has frequently demonstrated a 
penchant for humor, it was almost:a case of 
breaking the butterfly on the wheel. It re- 
minded me of a meeting some years ago at 
which I heard Chief Justice Taft speak. Mr. 
Taft was then lecturing at Yale Law school 
during the interim of his retirement as president 
and his appointment to the highest judicial post 
in the country. Through personal friendship, 
the famous man was induced to come up to a 
small New England town and favor with a 
few words of praise for the Boy Scout move- 
ment. It was rather an unusual situation and 
Mr. Taft found it a bit difficult to strike a 
happy medium between his drawing room and 
public platform attitudes. Similarly, it seemed 
a bit disproportionate to put the brains, the 
brawn and the vocal excellencies of James A. 
Beha behind the unravelling of the similarities 
and dissimilarities of insurance and draw poker. 
* * ok 
UT the point I started out to make was 
that Messrs. Beha and Donaldson seemed to 
enjoy themselves unrestrainedly. Not that their 
present duties are of such a nature as to make 
a man sleep sweetly of nights, but the mantle 
of the public servant is never worn lightly and 
whatever a man lets himself in for by accepting 
the chairmanship of a great financial institu- 
tion, I am sure he must feel some relief at 
having shaken “Taxpayer” and “Pro Bono Pub- 
lico” off his trail. As for Tom Donaldson, I 
would suggest that if at any time he feels 
his duties with the Eagle irksome and difficult, 
a brief glance in the direction of Harrisburg, 
Penna., and what goes on there most any day, 
will prove a soothing remedy to any of the 
trifling ills which Newark breeds. 
* * * 
H OWEVER, I shouldn’t be painting the 
picture of the insurance commissionership 
in such clashing colors. Albert Conway, pres- 
ent incumbent of that office in New York, was 
on the same program with the “Ex-Its,” and 
if he isn’t a match for the job I miss my guess. 
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EX-PRESIDENT COOLIDGE AND THE 
NEW YORK LIFE 

HE acceptance by Ex-President 

Coolidge of the nomination to the 
board of directors of the New York Life 
Insurance Company, of New York, as 
noted in THE SPECTATOR of last week, was 
not surprising to those who have studied 
his career and have read his public utter- 
ances. 

While he ‘was vice-president of the 
United States he expressed to the Nation 
through the columns of THE SPECTATOR 
his opinion of life insurance in the follow- 
ing characteristic and forcible words: 

There is no argument against the taking of 
life insurance. It is established that the protec- 
tion of one’s family or those near to him is 
the one thing most to be desired, and there is 
no medium of protection that is better than 
insurance. Our government has given close at- 
tention to insurance companies, and they are on 
so sure a foundation that it is in substance a 
guaranty method of protection for our people. 

That he still holds to that opinion could 
not more strikingly be shown than by his 
present action in going on the New York 
Life board. His letter to President Dar- 
win P. Kingsley reiterated that opinion 
for he said that, believing life insurance 
to be the most effective instrumentality 
for the promotion of industry, saving and 
character ever devised, he accepted the 
nomination and would be glad to partici- 
pate in the administration of the company. 


Mr. Coolidge, a man who for nearly 
eight years was the head of the wealthiest 
and most powerful country in the world, 


retired to private life still a comparatively 
young man with every reason to presume 
that he had ahead of him many years of 
useful activity, and no man in public office 
has more clearly emphasized both by 
words and actions his firm belief in those 
principles of personal conduct that are 
the ideal of an honest, patriotic American 
citizen. It is no exaggeration to assert 
that, having laid aside the office of politi- 
cal service, there is no other field in which 
he could find greater opportunities for the 
continuance of those high principles of 
service, of honesty and justice that make 
for the betterment of the men and women 
and children of the country, than in the 
field of life insurance. 

The New York Life Insurance Com- 
pany, one of the great insurance compa- 
nies of the world, rightly takes pride in 
adding Mr. Coolidge to the group of dis- 
tinguished and public spirited men who 
direct its far reaching activities. 





SIMPLIFYING MERIT RATING 

IMPLE, plain and understandable, 

Abraham Lincoln was able to im- 
press his character and high resolves 
upon a nation to a degree seldom equalled 
in history. Granting the essential “right- 
ness’ of the man, the secret of his great 
influence upon the masses of his genera- 
tion and those which came after him 
seems mainly to have been his simplicity 
of thought and action. In all that he said 
and did fundamental principles of logic 
and justice predominated and he chose di- 
rect routes to accomplish his aims. 

These same principles have been suc- 
cessfully applied to business but all too 
often a tendency toward complicated pro- 
cedure is encountered. The merit rating 
plan for automobile underwriting seems 
to be a case in point. The principle in- 
volved is entirely sound but it is obvious 
that the aims of the companies have not 
been fully realized. Almost immediately 
after its institution the agents and brokers 
made known their objections on the 
grounds that the plan was too complicated 
for smooth profitable uses. It was claimed 
that it augmented the work and reduced 
the remuneration, which certainly could 
not be expected to meet with the approval 
of this vitally necessary branch of the in- 
surance business. 
In view of the present unsettled condi- 

tions which have developed as a result of 
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the experiment it seems inevitable that 
changes must be made and it is under- 
stood that serious thought is being devoted 
to the issue by all parties concerned. It is 
pertinent to observe in this connection 
that the nearer the compromise plan emu- 
lates the principles of Lincoln, the nearer 
it will approach successful operation. 
Adjustments in auto rates must be made 
but must not be made complicated. The 
detail work involved should be kept at a 
reasonable minimum and the viewpoint of 
the broker should not be an inconsider- 
able factor in arriving at the plan to be 
given endorsement and a practical trial. 
The idea is splendid, and the problem to 
be solved is to apply it in a simple and 
practicable manner. 





WESTERN UNION MEETING 

HE semi-annual meeting of the 

Western Union, in Philadelphia, last 
week gave many prominent fire underwrit- 
ers an opportunity to commune together 
relative to the business outlook. There 
was much discussion of old topics while 
the necessity of strengthening and giving 
force to the rules relating to excess com- 
missions and other infractions met with 
unanimous accord. It had been antici- 
pated that some objections would be pre- 
sented at the meeting to the demands that 
infractions and violations be met with 
strict penalties, but after a full discussion 
of each phase of the situation, the gov- 
erning committee was authorized to take 
full and thorough action and inflict pen- 
alty on the violators when deemed proper. 
Most of the difficulties which beset the 
organization come through agency com- 
pensation and to govern with success it is 
realized by all that a strict enforcement 
of the commission and agency expense 
rules must be made. Rules that are un- 
enforceable should be eliminated if the 
full confidence of the agents is to be 
maintained. Competition from recently 
organized non-affiliated companies was 
analyzed and the importance of keeping 
Union agencies clear of non-affiliated con- 
nections was stressed. Members of the 
Union are reported to have returned to 
their homes better satisfied with the out- 
look than they were before the meeting 
and prepared to work in harmony with 
their company managers and with each 
other to make the business profitable and 
stable this year, if possible. 
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REALIGNMENT IN PRUDENTIAL 
Seventy-one Ordinary Agencies Grouped 
Under One Head 

A significant realignment of the field organ- 
ization of the Prudential Insurance Company of 
America, prompted by a steady growth in busi- 
ness, was announced Monday by Edward D. 
Duffield, president, in an address before the 
opening session of the company’s annual busi- 
ness conference, held in the home offices. 

Seventy-one ordinary agencies, located in 
various of the larger centers of population, 
are involved in the change. Heretofore they 
have been divided into five territorial classes, 
each group under the supervision of an assist- 
ant secretary who also supervised the com- 
pany’s industrial districts within these certain 
territorial limitations. Under the new arrange- 
ment, however, the entire seventy-one ordinary 
agencies will be grouped together and placed 
under one supervising head. He is Assistant 
Secretary George H. Chace, formerly in charge 
of the southern group of ordinary agencies and 
industrial districts combined. Assistant Secre- 
tary Chace will be assisted in his supervision 
of the new ordinary group by Albert E. N. 
Gray, who has been promoted from assistant 
supervisor of field instruction to supervisor. 

Supervisor George W. Williams, of the west- 
ern group, has been appointed an assistant 
secretary and will succeed Assistant Secretary 
Chace in the southern territory. To fill the 
vacancy caused by the promotion of Assistant 
Secretary Williams, Supervisor B. H. Harris 
has been transferred from the northern group 
to the western group, and his place will be 
taken by Supervisor Harold M. Stewart, who 
has just been promoted to that office from the 
post of inspector. 


Eureka-Maryland Has New Waiver 
Provision 

Battrmore, Mp., April 15—The Eureka- 
Maryland Assurance Corporation has just put 
into effect a new waiver of premium provision 
under the Educational Endowment Policy, 
which is effective in all States except New 
Jersey. Due to the limitation laws governing 
policies on the lives of children in New Jer- 
sey the company has not written any Educa- 
tional Endowment insurance. The waiver, in 
part, is as follows: 


In order to complete the protection granted 
under our educational endowments, a waiver of 
premium provision in the form of a supple- 
mental contract will be attached, providing for 
the waiver of premiums in the event of death 
or total and permanent disability of the endower, 
thereby assuring continuance of the endow- 
ment until maturity should the person paying 
the premiums die or become disabled. 

When claim arises under this provision, each 
premium thereafter falling due is waived, and 
the endowment will mature for its full amount 
in accordance with its original terms, upon the 
child attaining the age of 18 years, without re- 
quiring that further premium payments be 
made. 


—Two pamphlets recently issued by the Bureau of 
the Census are Mortality Statistics; 1925, Part II, 
and Birth, Stillbirth and Infant Mortality Statistics, 
1925, Part IT. 


Chicago Life Underwriters 

Cuicaco, Itt., April 12—A special sub-divi- 
sion of the Chicago Association of Life Under- 
writers for the soliciting agents was organized 
here last week under the chairmanship of I. B. 
Jacobs of the Spaulding agency of the Mutual 
Life of New York, who also is the vice-presi- 
dent of the association representing the field 
men. The division elected I. B. Eberhardt of 
the Northwestern Mutual Life secretary, and 
the following executive committeemen: E. C. 
Platter, Massachusetts Mutual; A. A. DeLapp, 
Missouri State Life; J. H. Miles, Union Cen- 
tral; W. S. Fuller, Prudential; H. T. Powers, 
Penn Mutual; H. J. Berliss, New York Life, 
and G. W. Brown, New England Mutual. Five 
standing committees were authorized as fol- 


lows: ethics, legislative, membership, program 
and publicity. The chairmen will be selected 
from the executive committee. 
Union Central Appointment 

INDIANAPOLIS, IND., April 12.—The Indiana 
agency of the Union Central Insurance Com- 
pany announces that Parker T. Spinney has 
been put in charge of the Fort Wayne district, 
which comprises eight counties in that section. 
Mr. Spinney graduated from Boston Tech and 
spent two years and seven months in naval 
construction work and after the war spent four 
years as supervisor and general manager of a 
large group of coal mines in Ohio. The past 
three years has been spent in sales research 
work throughout North America. 
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CONSCIENCE FUNDS 


These repositories for guilty minds are 
common enough, but there is one type that 


It is the fund provided by a family 
head who buys life insurance 
merely to ease his conscience. 


The difficulty is that a man so 


never buys enough, and his de- 
pendents find themselves—if he 
is taken away—facing life with 
bread and butter money. 


Nothing fair about that: 


The Prudential 


perma Insurance Company of America 


Home Office, Newark, New Jersey 


into doing his duty 
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BRIGHT OUTLOOK FOR 
SECOND QUARTER 





President C. L. Ayres of American 
Life Convention Optimistic 





SITUATION EXCELLENT 





Says Insurance Expects Business to Be 


Very Good 

The second quarter of 1929 should bring 
marked improvement in practically every indus- 
try is the opinion of Clarence L. Ayres, presi- 
dent of the American Life Convention, which 
includes 140 of the leading life insurance com- 
panies of this country and Canada, 

Insurance companies have made substantial 
gains during January, February, March and 
reports sent in by the field forces of the com- 
panies that are members of the American Life 
Convention indicate there has been a gradual 
improvement in most of our basic industries. 
Ayres is also president of the American Life 
Insurance Company of Detroit, a member of 
the convention. 

The American Life Convention companies 
have agents in every State in this country and 
most of the provinces of Canada and thus are 
in very close contact with conditions generally. 
For many years life insurance has been re- 
garded as an excellent business barometer. 

“T am certain there will be substantial gains 
recorded by most industries during the next 
quarter” Mr. Ayres said in discussing the out- 
look for April, May and June. “Life insur- 
ance companies anticipate a great volume of 
new business during the next ninety days. Jan- 
uary, February and March were very satisfac- 
tory months for most of the companies, both 
large and small. 

Everywhere, he said, the stabilizing influence 
of the new administration at Washington is 
apparent. Most everyone seems to have con- 
fidence that President Hoover will effectively 
and satisfactorily solve our big economic prob- 
and business generally has _ benefited 
from this feeling of safety. This spirit is 
manifest not only in the larger cities and in- 
dustrial centers, but also in the rural districts. 
Leading agriculturists are sure that the new 
administration will help the farmers to relieve 
the conditions that has brought distress to some 
of them. 

Mr. Ayres asserted that men who are in very 
close touch with such basic industries as steel, 
automobiles, oil, coal and minerals, textiles and 
electrical production are almost as one in the 
belief that conditions will show improvement 
in the next three months. The outlook for 
agriculture and retail business, he said is very 
good. Business generally has established it- 
self on a more stable basis since the beginning 
of this year. That this is true is indicated by 


lems, 





the comparatively minor position the stock mar- 
kets have in our every day life now. Time was 
when the rise and fall of stocks and bonds on 
the leading exchanges controlled our business 
life. Naturally some students of economics 
are alarmed at the widespread speculation in 
stocks and the apparent inflation in values of 
such securities, but financial men who should 
know are of the opinion that this situation will 
work itself out without disturbing general con- 


ditions. He pointed out that most industrial 
curves are upward to-day and with better 
weather prevailing, construction, agriculture 


and other lines dependent on seasonal condi- 
tions will be greatly accelerated. 


‘Prudential Retains Lead 
(Concluded from page 3) 


Book,” he said, “exclusive of those assessed 
against company-owned real estate. The ex- 
cuse given for this is that the money is to be 
used to defray the cost of proper supervision of 
the life insurance business in the several States. 
Such supervision involves an expense of only 
three or four millions, therefore the difference 
of approximately sixty millions, is in effect, a 
tax upon thrift. 

“An interesting phase is that this difference 
would pay the annual premium on $2,000,000,- 
000 worth of life insurance protection. 

“In the last five years the Prudential has 
paid more than $43,000,000 in taxation, or about 
$29,000 for every working day, a sum which 
would pay the annual premiums on life insur- 
ance protection to the amount of $1,500,000,000. 

John K. Gore, vice-president and actuary, 
spoke of the amazing growth of the Prudentiai’s 
assets. 

“In 1891,” he said, “they were approximately 
$7,000,000... Today they are three hundred times 
as great and the company has jumped from 
twenty-second in the list of life insurance com- 
panies, in the matter of assets, to second place.” 

Robert H. Bradley, treasurer, discussed the 
company’s investments of more than a million 
dollars a day and spoke of how such money was 
being used to improve transportation, public 
utilities, educational facilities and other public 
works. 

Other speakers of the opening session were 
George W. Munsick, vice-president in charge 
of field agencies; Franklin D’Olier, vice-presi- 
dent in charge of administration, and Edward 
Gray, vice-president, retired. 

Just before adjourning, President Duffield de- 
livered a brief eulogy of the late Haley Fiske, 
president of the Metropolitan Life Insurance 
Company, after which the conference arose in 
silent tribute to his memory. 

The conference is to last through until Thurs- 
day night, when the company’s annual banquet 
will be held ate the Commodore Hotel, New 
York city. 


CHANGES IN TRAVELERS NEW YORK 
BRANCH OFFICES 
H. W. MacConnell Made Assistant Man- 
ager at 55 John Street 

Important changes affecting the Greater New 
York branch offices of the Travelers Insurance 
Company, Hartford, have been announced. 

Harold W. MacConnell has been appointed 
assistant manager of the 55 John street office. 
He will have under his supervision all the 
brokerage, life, accident and health business 
placed through that office. Mr. MacConnell 
has earned the reputation of being one of the 
foremost brokerage men of New York city. 
He has been engaged in the insurance business 
of that territory for more than twenty years. 

Stephen Lownsbery has also been made an 
assistant manager of the 55 John street office, 
leaving the management of the Thirty-fourth 
street office. He will have charge of all group 
renewals. 

Arthur Sullivan will become the new man- 
ager of the Brooklyn office, located at 130 
Clinton street. Mr. Sullivan has been trans- 
ferred from the Indianapolis office where he 
was life manager for three years. 

Thomas W. Cole comes to the 175 Fifth 
avenue branch as manager after several years’ 
managership of the Sioux City, Iowa office. 
Mr. Cole has been with the Travelers since 
1924. Clarence C. Cook succeeds Mr. Lowns- 
bery as manager of the Thirty-fourth street 
office, having been promoted from the assistant 
managership of the Peoria, Ill., office. Sher- 
rill A. Smith has been promoted to the man- 
agership of the Bronx office, 560 Melrose av- 
enue. The Columbus Circle office is losing a 
capable assistant manager. Richard B. Cun- 
mings becomes assistant manager of the Bronx 
branch, a promotion from the cashier’s depart- 
ment of the Forty-second street office. 

The changes affecting Messrs. MacConnell, 
Lownsbery and Cook became effective April 
1; all other changes mentioned were effective 
April 15. 

MOUNTAIN STATES LIFE 
New Home Office Building in Hollywood 
Nearing Completion 

Los ANGELES, Cauir., April 12—The new 
eight-story home office building of the Moun- 
tain States Life Insurance Company, located at 
Vine and Yucca streets, Hollywood, is fast 
nearing completion. The company moved its 
home offices from Denver, Colo., to Hollywood 
two years ago and the new building is the cul- 
mination of plans started at that time. 

As shown in last year’s financial statement, 
the company has made rapid progress in its 
new location. Insurance in force at the end 
of 1928 totaled $15,833,495, an increase of about 
$6,000,000 since the company moved to Holly- 
wood. Admitted assets amounted to $1,290,721 
and capital and surplus, $318,894. 
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THE SPECTATOR’S PROGRESSIVE 
STEP 

Following the announcement in THE SpeEc- 
TATOR Of March 28 of its affiliation with the 
United Business Publishers, numerous letters 
of commendation were received from officers 
and other patrons of THE Spectator and The 
Spectator Company. The advantages accruing 
to the insurance business because of the ex- 
ceptional possibilities for service of the far- 
flung organization and large resources of the 
United Business Publishers Inc. is recognized 
by all those who have paramount the best in- 
terests of the insurance business. As indicat- 
ing the contents of the many congratulatory 
letters which well express the underlying senti- 
ment on our new affiliations, we append, as 
samples, the following communications ad- 


dressed to the President of The Spectator Com- 
pany: 

May I congratulate you on the news you 
gave me in your letter of the 25th and the de- 
tails as given in your recent issue, I have felt 
for a long time that something of this sort was 
sure to come. I knew that forces were to work 

and when forces get to working 
there is no use in bucking them. 

Three or four times I have started the job 
ofan analytical study of the insurance press of 
America. Each time I have run up against the 
stone wall of a set of conditions, unnatural, 
unhealthly, absolutely against the laws of sup- 
ply and demand and have had to give up the 
study. But out of all this preliminary study I 
have come to the one conclusion . . . Some- 
thing had to be done or the whole fabric 
would tumble down. Of course I am glad that 
the old Spectator was the paper to do the ob- 
vious thing. 

Now I will have something to watch and to 
study. What will happen now the start has 
been made. Will a lot of the sheets that call 
themselves “insurance papers” fold up and pass 
into loving memory or will they keep on trying 
to buck against the fact that they are unneces- 
sary, unwanted and unprofitable. 

I hope that you can take to yourself some 
of the good of a number of these sheets, and 
that some how, in some way, the idea that the 
insurance business owes any allegiance to any 
publication just because it calls itself an insur- 
ance publication, may be replaced by the 
sounder practice of buying advertising space in 
a publication because that publication is sought 
out and bought by the people to whom the ad- 
vertiser has something to say. Then, and not 
until then, can we expect to see a paper like 
The Magazine of Business, like Iron Age, like 
the Boot and Shoe Recorder, like Printers’ 
Ink, or the papers of other industries. 

And I shall watch, with interest, the effect 
upon the physical dress of THE Spectator of 
an up-to-date printing establishment, with 
make-up and typography experts, and artists 
available at rates possible to pay, and I am also 
greatly interested in what will happen when 


you have plenty of money behind you to devel- 
op your editorial policy and a sales organiza- 
tion to build up your circulation. 

* * * 

I am glad to learn of the advantages which 
will come to THE Spectator through its affi- 
liation with the United Business Publishers, Inc. 
For one of the oldest and best insurance papers 
to have such an additional amount of capital 
placed behind it, should be a source of gratifica- 
tion in the life insurance business. 

Please accept my best wishes for the in- 
creased prosperity which I know all the pub- 


lications of THE Spectator will enjoy. 
* * * 


You are getting progressive in affiliating THE 
SPECTATOR with the United Business Publishers, 


Inc. This will give you a greater field for your 
ability and will perpetuate THe Specrator in 
strong hands. 

I notice that Loughton T. Smith becomes 
vice-president and general manager. My heart- 
iest congratulations to him and to you. 


Commonwealth Underwriters, Inc. 

Articles of incorporation have been filed with 
the secretary of State of Indiana by the Com- 
monwealth Underwriters, Inc., of Indianapolis. 
The corporation has an initial capital stock of 
1250 shares of no par value common and $25,- 
000 preferred and will do a general insurance 
agency business. The incorporators are: 
W. J. Tingle, H. C. Rupert and G. E. Harsh. 
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Nylic Public Service 


Life Insurance is ‘‘public service.” 


It helps individuals to save and insures their life values against loss 
by death or by total and permanent disability. 


In order to earn interest on the policy-holders’ savings, it loans. money 
to home-owners, to railroads, to owners of city buildings, to public 
utility companies, to the United States government, and to states, 


Probably no other institution serves our people singly and collectively, 
both as private individuals and as citizens, in so many vital ways. 


A company’s usefulness to the community is, therefore, largely meas- 
ured by the number of people protected, the amount of insurance in 
force and the amount of its invested assets. 


As: of January 1, 1929, the New 
York Life had about 2 Million 


NEW YORK LIFE INSURANCE 
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ROY C. TOOMBS CONVICTED 





Three Years in Penitentiary and Fine 
of $3000 Meted Out to Former 
International Life Head 





VERDICT IMMEDIATELY APPEALED 





Found Guilty of Issuing Certificate in Ex- 
cess of Legal Limit—Other Charges 
Pending 
St. Louts, Mo., April 15.—A jury in the St. 
Louis Circuit Court on Saturday, April 13, sub- 
mitted a sealed verdict to Circuit Judge Moses 
N. Hartmann holding Roy C. Toombs, former 
president of the International Life Insurance 


Company, guilty of a charge of causing to be 


issued a certificate for 3000 shares of Interna- 
tional Life Insurance Company in excess of the 
legal limit of 27,500 shares. The jury fixed 
Toombs’ punishment at three years in the Mis- 
souri penitentiary at Jefferson City, and a fine 
of $3000. 

The maximum punishment for the offense on 
which he was convicted was a prison sentence 
of seven years and a fine of $3000. Three 
years was the minimum prison term for the of- 
fense. 

The certificate of stock was one of three of 
similar number of shares sent to E. P. Green- 
wood, president of the Great Southern Life In- 
surance Company of Houston, Tex., on Janu- 
ary 17, 1928, to be used as collateral for a $500,- 
000 loan the life insurance company had made 
to Toombs the previous September. Greenwood 
had requested Toombs to substitute 9000 shares 
of International Life stock for certain securities 
of the Toombs & Daily Company of Chicago, 
Ill., a Chicago investment house which Toombs 
also headed originally, used as collateral for the 
loan. 

Toombs is still to be tried on the two com- 
panion cases based on the two other certificates 
sent to Greenwood, and also on two other State 
charges of grand larceny. These other State 
cases have been continued to the June term of 
court. 

Apparently the adverse decision of the jury 
did not come as an entire surprise to Toombs, 
as the case had gone to the jurymen at 4:55 
p. m. on Friday and their failure to reach an 
immedate decision indicated the question of 
punishment probably was causing the delay. 
Mrs. Toombs who had been in the court during 
the trial, which opened on Wednesday, was not 
present when the verdict of the jury was read. 

Mr. Toombs through his attorneys, State 
Senator Roy C. Woods of Chicago and Ernest 
Oakley of St. Louis, immediately filed a mo- 
tion for a new trial, and furnished an appeal 
bond of $10,000. The new bond was signed 
by Mr. and Mrs. W. F. Peikert, 677 West Big 
Bend road, as sureties. Pending the signing of 
the papers for the bond a deputy sheriff took 
charge of Mr. Toombs but he was not locked 
up. 

Mr. Woods as chief counsel for Mr. Toombs 
issued the: following comment on the decision: 

“We have no comment to make on the verdict 
of the jury, except that we feel that our client 





was convicted on general principles rather than 
on the evidence. We believe our client is inno- 
cent of the charge on which he was tried. 

“We have made a motion for a new trial 
and will argue to the court that the wide pub- 
licity given in this city to the fact that there 
are other charges pending against Mr. Toombs, 
and especially that he was accused of taking 
$3,500,000 of the assets of the company probably 
prejudiced the jury, and was principally respon- 
sible for the verdict. 

“In view of the facts just stated we feel it 
would be impossible for our client to receive a 
different treatment in a new trial in the city 
of St. Louis. In case a new trial is granted 
we expected to apply for a change of venue 
from this jurisdiction. 

“We shall also argue that the present verdict 
is not justified by the evidence and that the 
State did not make formal, legal proof suff- 
cient to justify the verdict.” 

The chief issue in the case was one of intent 
as Mr. Toombs did not deny that he had ordered 
W. G. Darst, secretary of the company, to draw 
up the three certificates for the 9000 shares of 
stock and send them to Greenwood. He also 
addressed a letter to Greenwood explaining to 
him that the certificates were being sent. Mr. 
Darst as secretary and W. F. Grantges, first 
vice-president, signed the certificates. Mr. 
Grantges signed them in blank and Mr. Toombs 
admitted on the stand he did not know they 
were to be sent to Mr. Greenwood. 

The agreed facts in the case were that on 
January 5, 1928, the board of directors of the 
International Company of St. Louis, Mo., a 
holding company which on that date owned 23,- 
624 shares of the 37,500 shares of capital 
stock of the International Life Insurance Com- 
pany, thereby controlling the life company, ac- 
cepted the resignation of John C. Martin, its 
president, as a director and president, and 
George H. Toombs, brother of the defendant, 
was elected to board and named president of 
the holding company. 

On the same date the board of the Interna- 
tional Company also passed a resolution author- 
izing the sale to Roy C. Toombs at $90 a share 
15.924 shares of the International Life Insur- 
ance Company stock. 

On January 17, 1928, the date Mr. Toombs 
caused the three alleged over-issue stock cer- 
tificates to be sent to Greenwood the testimony 
of both sides showed 12,844 shares of the 
holding company’s stock was pledged for loans 
from various individuals and firms. 

Of the remaining International Life stock 
held by the holding company 6940 shares 
were in a safety deposit box in the Liberty Cen- 
tral Trust Company in St. Louis the keys to 
which were held by Charles G. Brennaaun, as- 
sistant secretary-treasurer of the International 
Company of St. Louis; David W. Hill, a 
former vice-president of the International Life 
and one of the group who sold the 2000 shares 
of common stock of the holding company to 
Mr. Toombs for $3,101,000 on June 22, 1927, 
and the Baltimore Trust Company of Baltimore, 
Md., from which bank Mr. Toombs borrowed 
$2,000,000 at the time he purchased control. 
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LIFE INSURANCE SALES RESEARCH 
BUREAU 

Issues Descriptive Booklet to Member 
Companies 

The Life Insurance Sales Research Bureau 
of Hartford, Conn., has recently issued a 
descriptive booklet to its 126 member companies. 
This booklet explains in detail just what the 
bureau is and does, describes the bureau’s two 
major functions, service and co-operative re- 
search, and shows how, as a result of the wealth 
of research material submitted to the bureau by 
its member companies, valuable plans and some 
standard practices have been deduced. 

Six new companies have become members of 
the bureau during 1929 and have been aided by 
the service the bureau offers in the answer to 
agency problems, individual problems and sales 
problems, the bureau acting as a central clear- 
ing house for all its member companies. At 
present the staff of the bureau numbers 30 
members and is divided into 5 departments. 


LINCOLN NATIONAL LIFE CAMPAIGN 
Agents to Honor President Hall by 
Special Production Efforts 

The Lincoln National Life Insurance Com- 
pany of Fort Wayne, Ind., has made plans to 
do special honor to its president, Arthur F. 
Hall during May, his birth month. To the in- 
dividual who writes the largest amount of per- 
sonal business in May will be awarded a cup, 
named for the president. During the month 
a contest will be held, known as the Hall rose 
month, during which contest all producers will 
offer their congratulations with applications and 
rose cards, the latter will be used to form an 
arbor which will be erected in the office of the 
president, Mr. Hall. 

Special effort is being made by Clyde Chad- 
dick. of the Texas agency to write insurance 
for men of the aviation industry. He has made 
a careful study of this industry and is writing 
a considerable volume of business for individ- 
uals in the aviation industry. 

Actuary S. C. Kattell of the home office has 
completed a study showing that the amount of 
insurance written for old policyholders of the 
company show a gain of from 20 to 50 per 
cent in the amounts of policies written. The 
size of additional policies for old policyholders 
show a notable increase, the increase for Feb- 
ruary being 50 per cent. Lapses have been cut 
down to a considerable extent as a result of a 
contest conducted among the branch offices of 
the Lincoln National Life Insurance Company. 


Frederick H. Ecker on Executive Commit- 
tee of Life Presidents 


Frederick H. Ecker was unanimously elected 
to fill the vacancy in the executive committee 
of the Association of Life Insurance Presidents 
caused by the death of the late Haley Fiske 
whom Mr. Ecker succeeded as president of the 
Metropolitan Life Insurance Company, New 
York, at the regular bi-monthly meeting of the 
association in New York city last Friday. 
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SERVICE 


At Your Command-- 


HE Missouri State Life has twenty-seven Branch Offices 
located in twenty-seven of the principal cities through- 
out the United States. These Offices extend to fieldmen the 
personal cooperation of trained representatives in each of the 


Company’s multiple lines—Life, Accident and Health, Group 


and Salary Savings. 


Liberal contracts are offered. Well or- 
ganized educational, training and sales 
research departments are at the service of 
our men. Attractively printed and effec- 
tively illustrated sales literature. Prompt, 
efficient underwriting. Quick payment of 
claims. 


The Company’s progressive, pioneering 


spirit makes it a most desirable Company 
for live, forward-looking Agents to repre- 
sent, and its new liberal policy forms offer 
attractive selling plans. 


Men of high character and ability are of- 
fered a real future with the Missouri State 
Life— 


The Progressive Company. 


More than 


$1,200,000,000 


of insurance in force 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Hillsman Taylor, President 





Home Office, St. Louis 
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GROUP LIFE INSURANCE 
COVERAGE EXTENDED 


New York Bill Amending Section 
101-a Is Passed 





SAFEGUARDS INCORPORATED 





Superintendent of Insurance Conway 
Pleased 

Superintendent of Insurance Albert Conway 
announces that he is pleased with the passage 
of the bill amending Section 101l-a and related 
sections of the New York Insurance Law, 
which bill has now gone to Governor Franklin 
D. Roosevelt for approval. : 

The original bill, as drafted by the Insurance 
Department, provided for the extension of the 
definition of group life insurance to cover: 

1. Employees of subsidiary or affiliated cor- 

porations, 

2. Members of labor unions who are not 
actively engaged in their occupations, 
and 

3. Borrowers from financial institutions and 
certain other classes of debtors (the 
indebtedness to be cancelled in case of 
death). 

The bill was later amended in the l!egisla- 
ture so as to extend the definition of group 
life insurance to cover associations of World 
War veterans. It was also amended later, so 
as to permit a parent or guardian of a school 
student or the head of a school to take out 
sickness and accident insurance covering the 
students. 

Under modern industrial conditions a great 
many corporations and other employers who 
control subsidiary or affiliated corporations de- 
sire to cover all employees under group life con- 
tracts. The extension of the definition of group 
life insurance to cover the employees of sub- 
sidiary or affiliated corporations, firms or indi- 
viduals, controlled by a common employer 
through stock ownership, contract or otherwise, 
appears to be a logical extension of the original 
intent and purpose of the group life insurance 
law. 

There is a demand on the part of labor 
unions to furnish some form of life insurance 
protection to their members who are not actively 
engaged in their occupations, as well as to their 
active members. The amendments provide for 
coverage on inactive members with certain safe- 
guards. A new standard provision for such 
group contracts is designed to advise prospective 
groups which include inactive members of labor 
unions regarding the probability of increases 
in the premium rate. This should avoid all 
possibility of any misunderstanding on the part 
of the insured. 

There is an economic need for insurance pro- 
tection providing for the cancellation of in- 
debtedness in the case of deaths of borrowers 
from financial institutions and in case of deaths 
of purchasers of securities, merchandise, or 
other property from a vendor. The amendment 
drafted by the Insurance Department provides 
for the extension of group life coverage in the 
case of such groups. Certain safeguards have 





been incorporated in the law for the purpose of 
avoiding adverse underwriting results. 

Superintendent Conway is of the opinion. that 
the amendments to the law extending the defini- 
tion of group life insurance to cover certain 
additional groups include all cases where an 
economic need for such coverage has been dem- 
onstrated. His recommendations for the amend- 
ments resulted from a careful survey of the 
field. Changing conditions in business and in- 
dustry may result in developing economic needs 
for group coverage in additional cases. 

In approving Senator John W. Gates’ bill 
amending the workmen’s compensation law in 
relation to occupational diseases, Governor 
Roosevelt filed the following memorandum of 
reasons for his action: 

“This bill was originally drawn by the In- 
dustrial Survey Commission and had the hearty 
endorsement of the Department of Labor. The 
bill originally added to the Occupational 
Disease Law eleven new kinds of diseases. It 
was based on actual experience of the Depart- 
ment of Labor and was backed by the expert 
knowledge of industrial process chemicals and 
their effect upon the human body which the 
Bureau of Industrial Hygiene of the Depart- 
ment of Labor has acquired through many 
years of experience in research. While, as 
originally introduced the bill did not cover all 
occupational diseases, it offered a measure of 
relief along lines which labor and medical 
science have been asking for many years. 

“After the bill was on the calendar for third 
reading and due for final passage it was hastily 
withdrawn, recommitted to committee and 
amended by striking out all but four .of the 
diseases originally included and these four 
which were left in, were ones which occur less 
frequently and offer a less serious problem to 
the workers of the State. The Industrial Sur- 
vey Commission did not approve of this. 

“Among other items which were struck out 
was that providing for compensation for per- 
sons poisoned by the use of radium paint so 
that, due to this amendment, New York State 
cannot now make awards for compensation in 
case we have, as we are likely to have, claims 
similar to the claims which arose in the States 
of New Jersey and Connecticut for radium 
poisonings. At least fifty workers are known 
to the Department of Labor in this State as 
having been exposed in the past to the same 
kind of paint poisoning. The elimination of 
this section which would have made compen- 
sation possible was, if not deliberate denial of 
relief, at least a case of stupid carelessness. 

“The bill was so blunderingly amended in 
the final rush of legislation that the sections 
are not even properly numbered in sequence. 

“T trust that no person will claim that this 
legislature has heeded the real need for a law 
placing occupational diseases under the Work- 
men’s Compensation Act. This bill deliberately 
leaves out a great majority of the diseases and 
grudgingly singles out for less frequent 
diseases for relief. 

“T can do no other than approve the bill but 
in so doing I serve notice that the legislature 
has failed to perform its obvious duty.” 
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GET RIGHT TO SUE IN 
FEDERAL COURT 





Receivers for International Life Wish 
Spurious Certificate Cancelled 





CLOUDS TITLE OF VALID STOCK 





Rush Injunction to Restrain Further 
Transfer 

St. Louis, Mo., April 12—United States Dis- 
trict Judge Davis of St. Louis, Mo., has author- 
ized Joseph B. Thompson, Missouri Superin- 
tendent of Insurance, and Massey Wilson re- 
ceivers for the International Life Insurance 
Company to file a suit in the Federal courts 
against Roy C. Toombs, former president of 
the insurance company, and the Baltimore Trust 
Company of Baltimore, Maryland, to cancel a 
spurious certificate for 117,000 shares of stock 
of the International Life Insurance Company 
used by Toombs as collateral for a bank loan. 

The receivers informed Judge Davis that 
Toombs on March 13, 1928, deposited the cer- 
tificate with the Baltimore financial institution 
as collateral in back of a note on which he had 
borrowed $235,000. Toombs defaulted in pay- 
ment on the note and the bank has taken steps 
to foreclose on the insurance stock on March 
27. The receivers contend that Toombs secured 
possession of the certificate stock without the 
knowledge or consent of the board of directors 
of the life insurance company. 

In an application for permission to file the 
suit presented to Judge Davis on March 23 the 
receivers stated that the Baltimore bank, when 
it received the spurious stock, knew of facts 
which were sufficient to put a person of ordinary 
prudence upon inquiry as to whether or not 
Toombs was the lawful owner of the stock pur- 
ported to be represented by the certificate. 

The judge was informed also that the certifi- 
cate is “a cloud on the title of the valid stock 
outstanding” and therefore should be declared 
void and cancelled. Permission was also 
granted the receivers to ask for an injunction 
to restrain further transfer of the certificate 
questioned. 

The certificate for the over-issue stock came 
to light during the convention examination of 
the International Life Insurance Company last 
August when it was discovered the assets of 
the company had been looted and that a shert- 
age of $3,562,952 existed. 

Toombs is under indictment in the Federal 
and State court as a result of the company’s 
collapse. 


Montana Life Increases Amount of Selec- 
tive Risk 

The Montana Life Insurance Company, 
Helena, Mont., announces that hereafter ap- 
plications on standard male risks may be writ- 
ten on the selective risk plan for amounts not 
more than $3500. This is an increase of $1000 
in the maximum that has been in effect. -No 
changes have been made in any other rules 
governing the writing of applications on the 
selective risk plan. 
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A. C. Good Becomes Consulting Actuary 

Alexander C. Good, fornierly secretary and 
actuary of the Sentinel Life Insurance Com- 
pany, of Kansas City, Mo., has resigned in 
order to re-enter the field as a consulting act- 
uary, with offices at 404 R. A. Long building, 
Kansas City. Prior to going to the Sentinel 
a year and a half ago he maintained offices as 
a consulting actuary in St. Louis for about five 
years. Mr. Good is a Fellow of the Ameri- 
can Institute of Actuaries and an Associate of 
the Actuarial Society of America. He received 
his early actuarial training in the Missouri 
State Life Insurance Company of St. Louis, 
after which he became an associate in the office 
with Julian C. Harvey, who was at that time 
consulting actuary in St. Louis. After leaving 
Mr. Harvey’s office he became actuary of the 
Missouri Insurance Department and later as- 
sistant actuary of the Great Southern Life In- 
surance Company in Houston, Texas, from 
where he returned to St. Louis to enter upon 
consulting work. While maintaining an office 
in St. Louis, Mr. Good did the actuarial work 
for numerous mid-western life insurance com- 
panies and also did work for many mid-west- 
ern State Insurance Departments. 


Pennsylvania Legislation 

PHILADELPHIA, PENNA., April 15.—The Penn- 
sylvania House of Representatives has reported 
out several bills passed by the State senate. 
Among them are: Bill 585, giving Insurance 
Commissioner power to examine mutual fire 
companies; 976, dealing with business manage- 
ment, election of directors, etc., of mutual com- 
panies; 810 which permits companies to amend 
their charters by vote at a special meeting of 
stockholders; 434 which classifies as subjects 
for group insurance units of national guard 
and State police, and 558 which classifies as 
subjects for group insurance all municipal em- 
ployees. 


Reserve Loan Life’s Progress 

The Reserve Loan Life Insurance Company 
of Indianapolis, reports fast progress is being 
made in new paid-for business. Records of the 
company show that during March a gain of 31 
per cent was made over the volume of business 
produced during the month of February, and 
during February, a gain of 60 per cent was 
made over the month of January. Officers of 
the company also report that judging from 
the commencement of April business, a good 
gain will be shown over March. 


Missouri State Life Contest 

With a gain over the first quarter of 1928 of 
415 per cent in paid for production, members 
of the Missouri State Life Insurance Com- 
pany’s Columbus, Ohio, Branch won the Presi- 
dent Taylor Cup for the first quarter in 1929. 
The race for this cup, awarded quarterly to the 
branch or agency showing the greatest gain in 
paid-for business, was a close one, the winning 
margin being small. Harry W. Watson, man- 
ager of the Columbus Branch, came with the 
Missouri State, July 2, 1928. 





COURT UPHOLDS N. Y. SUPERINTEND- 
ENT OF INSURANCE 
Rebating Case of Great Interest to Insur- 
ance Men 

The Appellate Division of the Supreme 
Court, First Department, has confirmed the 
determination of the Superintendent of Insur- 
ance in the case of Siegel vs. Superintendent 
of Insurance, in which case the superintendent 
of insurance has found Siegel guilty of rebat- 
ing. 

The case has been of great interest to the 
insurance profession. Harry Siegel was an 
agent for the New York Life Insurance Com- 
pany. Complaint was made to the Business 
Conduct Committee of the Life Underwriters 
Association of New York to the effect that 
Harry Siegel had been rebating, a practice 
which is against the rules of the insurance com- 
pany and the laws of the State. 

On August 18, 1927, at the instigation of the 
Life Underwriters Association of New York, 
Superintendent of Insurance James A. Beha be- 
gan an investigation to learn the facts. Eleven 
formal hearings were held before Deputy 
Superintendent Cunneen, at which hearings 
both the Life Underwriters Association of New 
York and Harry Siegel were represented by 
counsel. Many witnesses were called and much 
evidence taken. 

On January 18, 1928, Mr. ‘Cunneen made a 
formal report to the Superintendent of Insur- 
ance in which he said that he had found Siegel 
guilty of the charges which had been made 
against him. 

On January 23, 1928, the Superintendent of 
Insurance adopted and approved this report. 
The Superintendent of Insurance refused to 
cancel Siegel’s license to do business as an in- 
surance agent on the ground that Harry Siegel 
had received sufficient punishment by the 
humiliation caused by the publicity given to 
this investigation, but the superintendent did is- 
sue a warning to Mr. Siegel that this case 
would be considered in any future proceeding 
brought against him before the department. 

Siegel appealed to the Appellate Division of 
the Supreme Court from the determination of 
the Superintendent of Insurance. On Friday, 
March 29, 1929, the Appellate Division of the 
Supreme Court dismissed the appeal and con- 
firmed the finding of the Superintendent of In- 
surance. 

Harry Siegel has the privilege of asking per- 
mission to appeal to the Court of Appeals which 
is the highest court of this State, and if such 
permission is granted, it is the intention of 
the Life Underwriters Association to follow 
the matter to its ultimate conclusion and in so 
doing, the Life Underwriters Association will 
continue to be represented by the law firm of 
Gugenheimer, Untermeyer and Marshal. 


Equitable Group Supervisors Meet 
A meeting of the group supervisors from 
over the country of the Equitable Life Assur- 
ance Society of the United States was held in 
iNew York on Monday and Tuesday. About 
forty were present at an informal luncheon held 
Monday noon at the Hotel Pennsylvania. 
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Philadelphia Life Underwriters Co-operate 
With Trust Organization 

PENNSYLVANIA, PENNA., April 16.—The di- 
rectors of the Philadelphia Association of Life 
Underwriters has appointed the following special 
committee of seven to co-operate with the re- 
cently organized Corporate Fiduciaries Associa- 
tion for the “purpose of developing further the 
great co-operative movement between these in- 
stitutions” in the matter of life insurance trusts. 

Thomas Scott, Penn Mutual; James Elton 
Bragg, Union Central; E. J. Berlet; A. Rush- 
ton Allen, Home Life of New York; Joseph 
H. Reese, Equitable of Iowa; James M. Blake, 
Massachusets Mutual, and Clayton M. Hun- 
sicker, Fidelity Mutual. 

A dinner meeting of the Life Trust Round 
Table will be held on April 23 with the co- 
operation of the Philadelphia Life Underwriters 
Association and the Corporate Fiduciaries As- 
sociation. 


Likes Graphic Charts 
RELIANCE Lire INSuRANCE CoMPANY 
oF PITTSBURGH 
April 3, 1929. 
The Spectator Company, 
New York, N. Y. 
Gentlemen: 

This will acknowledge receipt, on March 28, 
of the Graphic Selling Charts. They arrived 
in perfect condition and I am greatly pleased 
with them. 

My education was of an engineering char- 
acter, and as I have used charts of my own 
devising in the sale of life insurance, I cer- 
tainly appreciate a series of such a clear and 
exhaustive type as those in the non-par series. 
I have already extracted some new ideas from 
these and am sure that as reference charts 
from which to make up plans for individual 
cases, they will be an immense aid to me. 

Thanking you for your speedy delivery of 
the Graphic Charts and wishing you all success, 
I remain, 

Very truly yours, 
(Signed) Jas. A. Roserts, 
Special Agent. 


Guaranty Life Insurance Company 

The Guaranty Life Insurance Company of 
New York is to be formed, according to notice 
published, for the purpose of writing the kinds 
of insurance authorized by subdivisions 1 and 
2 of the section 70 of the New York insurance 
law. Those signing the notice of intention 
were: Paul Revere, Clarence Laporte, William 
Deans, Edmund J. Bellis, Francis Crowel, 
Charles Barry, Archibald H. Fortier, Maurice 
Sprung, George A. Knox, Herman Schneider, 
Harold Kay, Hans Freedman and Murray EIl- 
man. 


Toronto Agent for United States Fidelity 
and Guaranty Co. 

Battimore, April 15.—The United States Fi- 
delity and Guaranty Company announces the 
appointment of Thomas N. Beatty as special 
agent at Toronto, Canada, succeeding F. D. 
Maxwell, resigned. Mr. Beatty was formerly 
connected with the casualty department of the 
company at Toronto. 
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NEW BUILDING FOR STATE LIFE OF 
INDIANAPOLIS 
Plans Include Auditorium, Gymnasium and 
Recreational Features 

INDIANAPOLIS, IND., April 15.—The design 
for the new home office building of the State 
Life Insurance Company of Indianapolis won 
for its two architectural designers first place in 
a local and national competition for designing. 
The architects are: Clarence T. Myers and 
Richard G. Foltz, the latter only 26 years old, 
both of Indianapolis. 

The State Life Insurance Company will erect 
its new home office building on the site of old 
Shortridge High School on Pennsylvania 
street across from the new world war memo- 
rial. The company now maintains its offices 
in the twelve-story building named for it on 
Washington street. The company purchased 
the buildings and site of the city school a few 
years ago. Several months ago the buildings 
were vacated when the high school was moved 
to a new location in the north section of the 
city. 

The new building is to be of American monu- 
mental type of architecture. It will be a three- 
story structure with a deep basement, one-half 
of which will be above the ground. It will be 
constructed of stone with a grand central 
entrance. The structure is set back from the 
street giving a lawn space to enhance the beauty 
of the building. 

Plans include workrooms for 600 employees 
of the company, an auditorium which will ac- 
commodate several hundred persons, gymna- 
sium and other recreational features. The 
basement will contain the huge vault for the 
company’s papers and documents. 

Charles F. Coffin, vice-president of the com- 
pany and chairman of its building committee, 
in announcing the result of the competition, 
said the work of razing the old buildings will 
not get under way until fall. The new build- 
ing will have a frontage of 300 feet on Penn- 
sylvania street and a depth of 150 feet. 


Miss West Now Mrs. Miller 

Port Huron, Micu., April 12—Miss Bina 
M. West, fraternal insurance leader and su- 
preme president of the Women’s Benefit Asso- 
ciation, was married to George W. Miller, Chi- 
cago attorney, recently. The ceremony, per- 
formed by Rey. Jonathan Turner, pastor of the 
First Congregational Church here, took place 
at the bride’s home, Westhaven. Only members 
of the immediate family and Harry P. Weber, 
a law partner of Mr. Miller, were present. The 
couple left immediately for a wedding trip in 
the East. They will return to Port Huron in 
May to remain during the summer months, and 
will make their winter home at the Drake 
hotel, Chicago. 


C. B. Knight Agency 
Paid for business reported by the C. B. 
Knight Agency, New York, of the Union Cen- 
tral Life Insurance Company, Cincinnati, for 
the month of March was $3,552,500. 


GOOD YEAR FOR UNION LABOR LIFE 
Total Income $623,816—New Directors 
Elected 
For the year ending March 15, 1929, the total 
income of the Union Labor Life Insurance 
Company, Baltimore, was $623,816, divided as 
follows: Premiums, $588,422; interest, $33,- 
577; other $1816. Ledger assets were increased 
by $105,181, present assets being as follows: 
Cash, $39,905; bonds, $437,109; mortgages, 
$290,300; special deposits, $540,000; total, $767,- 
854. Disbursements during the year were as 
follows: Payments to policyholders, $390,957 ; 
operating expenses, $133,908; total, $524,865. 
The following directors were elected in addi- 
tion to those who were re-electéd: Charles P. 
Howard, president of the International Typo- 
graphical Union; Arthur O. Wharton, president 
of the International Association of Mechanics ; 
William F. Canaven, president of the Theatrical 
Stage Employees, and Richard J. Gray, treas- 
urer of the Bricklayers, Masons and Plasterers. 


Sterling Life, Health and Accident Com- 
pany Forming 

Los ANGELES, Cauir., April 15—A new 
comer in the ranks of local insurance companies, 
the Sterling Life, Health and Accident Com- 
pany started operations on April 10. According 
to announced plans, the new organization for 
the time being will confine its activities to acci- 
dent and health lines, but will actively enter the 
life field by about June 1. The company plans 
to open branch offices in San Francisco, Oak- 
land and San Diego as rapidly as qualified 
agency managers can be secured. 

The officers include: Bertram E. Green, pres- 
ident and general manager; Liles H. Lightfoot, 
vice-president and director of agencies; M. 
Hawkins *Topping, vice-president and miedical 
director, and Ben T. Campbell, secretary and 
treasurer. Messrs. Green and Campbell are the 
heads of the Green-Campbell agency of Los An- 
geles, which has been operating more than 
eight years. Mr. Lightfoot previously was man- 
ager at Los Angeles for the Pan-American 
Life. 

Guardian Life Appoints McDevitt Omaha 
Manager 

The appointment of Frank A. McDevitt as 
manager of its Omaha agency is announced by 
the Guardian Life Insurance Company of 
America, effective April 1. Mr. McDevitt suc- 
ceeds C. R. Bigelow, recently transferred to 
Denver as manager. He began his life insur- 
ance career in 1919 at Des Moines, Iowa, mov- 
ing to Omaha four years ago. He is an active 
member of the local association of life under- 
writers. The agency office will remain at 958 
Omaha National Bank Building’ until May 1, 
when new quarters will be taken in the new 
Farnam Building. 

The company also announces the opening of 
a new agency in Akron, Ohio. Nathan R. 
Smith, Jr., has been appointed manager. 

With the opening of the Akron office, the 
Guardian has three general agencies in Ohio 
located in Cleveland, Cincinnati and Akron, 
and a district agency in Columbus. 


13 


IMPORTANT DECISION REGARDING 
MUTUAL COMPANIES 
Iowa Judge Says Surplus and Dividends 
Are Exempt from Taxation 

In a decision handed down by Judge Frank 
S. Shankland of the Poik County District 
Court, Des Moines, Iowa, April 8, he said: “An 
insurance company having no stockholders, no 
eapital stock, the policyholders being the only 
beneficiaries, it would appear that the surplus 
and dividends are not taxable because such 
funds belong to the individual members of the 
mutual company and are by law exempt from 
taxation.” 

This decision affects a much mooted ques- 
tion relating to the taxation of mutual insur- 
ance funds and results from a suit for the col- 
lection of assessments against the moneys and 
credits of the Central Life Assurance society 
of Des Moines, Iowa, involving $2,339,710. The 
decisior., if sustained will affect all mutual in- 
surance companies in Iowa. The Central Life 
case was tried as a test case and will be ap- 
pealed to the supreme court. 


Equitable Life of Iowa Has Good Month 

The Equitable Life Insurance Company, Des 
Moines, Iowa, has announced that March was 
one of the most successful president’s months 
in the history of the company, their paid-for 
business being $10,574,196. Two agencies of 
that company reported paid-for business of over 
$500,000, 6 in excess of $400,000, 10 in excess 
of $300,000, 20 over $200,00 and 37 passed the 
$100,000 mark. 

G. M. Groff of St. Paul, Minn., led in per- 
sonal production for the month, his paid-for 
production amounting to $155,000; all written 
upon the lives of old policyholders of the com- 
pany. 


President’s Month for Mutual Trust Life 

The President’s month of the Mutual Trust 
Life Insurance Company, Chicago, was the big- 
gest month in the history of that company. The 
Mutual Trust is on an antarctic expedition 
similar to that of Commander Byrd, the goal 
being the South Pole as exemplified by the 
highest sales of life insurance ever sold. 

March, 1929, or president’s month, showed 
a total production of $4,552,667, a gain of 13.4 
per cent over March, 1928, and every agent of 
the Mutual Trust is out to beat that record in 
months to come. 


R. E. Kennon Joins Great Western 

Ralph Eugene Kennon will become actuary 
and life superintendent of the Great Western 
Insurance Company, Des Moines, Iowa, on 
May 1. Mr. Kennon has been actuary of the 
insurance department of the State of Iowa since 
1924. He was graduated from the State Uni- 
versity of Iowa, was later a member of the 
faculty for two years as instructor of mathe- 
matics. Mr. Kennon is a member of Ameri- 
can Institute of Actuaries, the Fraternal Act- 
uarial Association, and is an associate in the 
Actuarial Society of America. 
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WM. QUAID JOINS SOUTH= 
ERN FIRE OF NEW YORK 





Senior Vice-President of America 
Fore Group Resigns to Manage 
New Fire Company 





WILL BE EXECUTIVE VICE-PRESIDENT 





President Moray Announces Expansion 
Plans of Southern Surety Group 

Norman R. Moray, president of the South- 
ern Surety Company of New York has an- 
nounced that as of May 1, William Quaid joins 
the company as vice-president and director and 
as executive vice-president and director of the 
Southern Fire Insurance Company of New 
York, recently organized running mate of the 
surety company. 














WILLIAM QuaAID 


In securing Mr. Quaid to guide the destinies 
of the Southern Fire, President Moray has 
acquired one of the outstanding executives in 
the business. As senior vice-president of the 
Continental Insurance Company. New York, and 
the three other well-known fire companies com- 
prising the America Fore group, Mr. Quaid 
looks back upon twenty-one years of service 
with that organization. 

Beginning with the Continental as an exam- 
iner, Mr. Quaid was successively executive 
special agent, assistant secretary and _ finally 
secretary in charge of the Middle Department 
which he built up to a position of importance 
in the America Fore’s producing organization. 
As vice-president, Mr. Quaid was in charge of 
agency production and more recently devoted 
his attention to the employment department and 
the public contact activities of the America 
Fore group. 


In his new connection, Mr. Quaid will have 
the active management of the new Southern 
Fire Company whose personnel will be built up 
under his direction. His past experience in 
that type of organization work and wide circle 
of personal contacts are expected to aid him in 
surrounding himself with a talented executive 
staff and capable agency force. 

According to a recent announcement, the 
Southern Fire Insurance Company will be aug- 
mented by the further acquisition, by organiza- 
tion and perhaps by purchase, of at least two 
additional fire insurance companies for the es- 
tablishment of an important group. Kidder, 
Peabody and Co., and Rogers Caldwell & Co., 
both strong banking houses, are handling the 
financial arrangements of the Southern Fire. 
The executive offices of the company will be 
located in St. Louis, the home office, or head- 
quarters, at the new insurance building at 111 
John street, New York city. 


Globe and Rutgers Had Low Expense Ratio 


During the year 1928, the Globe and Rutgers 
Fire Insurance Company, of New York, made 
a wonderful record and increased its capital 
from $3,500.000 to $7,000,000 by means of a 
stock dividend of $3,500,000. The payment of 
this stock dividend was indicated in The Fire 
Insurance Policyholders Pocket Index for 1929 
by a footnote attached to the amount of cash 
dividends paid, indicating that the $3,500,000 
stock dividend was not included in the cash divi- 
dend payments. Inadvertently, however, the 
amount of the stock dividend was included in 
the amount of Expenses Paid, in compiling the 
company’s data for The Pocket Index.’ There- 
in the amount of Expenses Paid is given as 
$14.626,271, whereas it should have been pre- 
sented as $11,126,271. The ratio of expenses 
paid to premiums written was erroneously given 
as 51.1 per cent, whereas it should have been 
stated as 38.9 per cent. In the line of totals 
covering the last ten years the Expenses Paid 
should have been presented as $83,925,553, in- 
stead of $87,425,53, and the expense ratio for 
the ten years should have been given as 31.9 
per cent instead of 33.3 per cent. 

The company’s business in 1928 was so suc- 
cessful that, including the receipt of a part 
of its Mixed Claims Award, it was able to 
pay cash dividends amounting to $1,540.000 and 
a stock dividend of $3,500,000, to increase. its 
special reserves by $2,500,000 and to increase 
its net surplus by $7,738,318. 

The Globe and Rutgers Fire closed the year 
1928 with assets of $98,190,645 and a surplus 
to policyholders of $44,252,917, including $7,- 
000,000 capital. 

E. C. Jameson is president of this strong and 
progressive company, and he is assisted by an 
exceptionally capable official staff. 
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INSURANCE CLAUSE IN 
FARM RELIEF BILL 


Federal Government Will Engage ia 
Insurance Only When Coverage 
Not Available from Private 
Agencies 








PRICE-DECLINE INSURANCE DESIRED 





Insurance Obligations May Be Paid from 
Revolving Fund Until Premiums Are 
Sufficient 

Wasuincrton, D. C., April 15.—The Federal 
Government, in pursuance of its farm-relief 
policy, will engage in the insurance industry 
only when the industry itself cannot or will not 
furnish coverage against price decline, it is set 
forth in the farm-relief bill introduced in the 
House of Representatives, April 15. Further, 
price-decline insurance will be limited to com- 
imodities of sufficient importance to be regu- 
larly traded in upon exchanges, and will be 
made only where such action would be in line 
with the avowed policy of promoting the ef- 
fective merchandising of agricultural commodi- 
ties. 

A revolving fund of $500,000,000 is provided 
in the bill for the use of the Farm Board which 
is to be established, and from which initial ob- 
ligations for insurance may be paid, to be re- 
paid from premium receipts. 

The insurance provisions of the bill authorize 
the farm board “upon application of any co- 
operative associations and of the advisory com- 
mittee for the commodity, to enter into agree- 
ments, subject to the conditions hereinafter 
specified, for the insurance of the co-operative 
associations against loss through price decline 
in the agricultural commodity handled by the 
associations and produced by the members there- 
of. Such agreements shall be entered into only 
if, in the opinion of the board, (1) coverage 
is not available from private agencies at rea- 
sonable rates, (2) the insurance will be in fur- 
therance of the policy declared in section 1, 
and (3) the agricultural commodity is regularly 
traded in upon an exchange in sufficient volume 
to establish a recognized basic price for the 
market grades of the commodity and such ex- 
change has accurate price records for the com- 
modity covering a period of years of sufficient 
length to serve as a basis to calculate the risk 
and fix the premium for the insurance. The 
agreements shall require payment of premiums 
so fixed and shall include such other terms as 
the board deems necessary. 

“No loan or advance or insurance agreement 
under this act shall be made by the board if, in 
its opinion, such loan or advance or agreement 
is likely to increase substantially the production 
of any agricultural commodity of which there 
is commonly produced a surplus.” 
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DECIDE MISSOURI RATE 
CASE AGAINST COMPANIES 


Federal Court Dissolves Injunctions 
Restraining 10 Per Cent Reduc- 
tion Order 








RATING LAW OF 1915 UPHELD 





One Hundred and Twenty-One Companies 
Must Return Some $12,000,000 in 
Excess Premiums 

Str. Louis, Mo., April 15.—The stock fire in- 
surance companies operating in Missouri took 
another legal beating at Kansas City, Mo., April 
12, when a special Federal Court composed of 
three judges dissolved injunctions obtained by 
12 companies in January, 1928, to prevent the 
Missouri Insurance Department from enforc- 
ing the 10 per cent reduction order of the de- 
partment issued in October, 1922, and effective 
on November 1 of that year, and order these 
companies to repay to policyholders the excess 
premiums collected. 

The court continued temporarily similar in- 
junctions granted to thirty-four other com- 
panies who failed to sign a stipulation not to 
contest the constitutionality of the Missouri rat- 
ing act of 1915. 

The 121 companies had agreed that if they 
lost the case in the courts they would refund to 
the policyholders the 10 per cent cut. The 
special court held that this agreement stands and 
the refund must be made. 

The judges who passed on the case were: 
Judge Kimbrough Stone, Judge Albert L. 
Reeves and Judge Franklin E. Kennamer. 

The three principal points by the special court 
were: 

First—The Insurance Rating Law of 1915 is 
constitutionally sound. 

Second.—That the 10 per cent reduction in 
fire, tornado, hail and lightning insurance rates 
ordered by Former Superintendent of Insur- 
ance Ben C. Hyde in October; 1922, and effec- 
tive in November of that year was justified. 

Third.—That the Missouri Insurance Depart- 
ment may proceed immediately to compel the 
121 companies to make restitution of the excess 
premiums collected under the old rates. This 
total refund may exceed $12,000,000. 

The thirty-four companies that were tempo- 
rarily granted farther injunctions were ordered 
by the court to pay into a depository 10 per 
cent of their. premiums collected since Novem- 
ber, 1922, and were also instructed to pay 10 
per cent of all premiums collected in Missouri 
until May 15, the date upon which the tempo- 
rary injunctions granted them are returnable 
in the Federal Court. 

The conditions of the court order regarding 
the thirty-four companies is that they must 
make quarterly deposits with the registrar of 
the Federal Court, a depository to be selected 
later ; that the companies shall consent that the 
court may instruct the clerk to transmit such 
funds to the policyholders, should the companies 
loss their appeals; that the companies will pay 
to the court any expense incident to the col- 
lection and impounding of the money; and that 





cash company shall file a bond equal to 10 per 
cent of all premiums collected between Novem- 
ber 9, 1922, and the date of the order. 

Attorneys for the insurance companies have 
asked the court for time in which to canvass 
their clients to determine whether they shall 
avail themselves of the court’s directions to re- 
fund the excess premiums. 

Counsel for the companies further raised the 
point that eight of the companies included in 
the 121 group should have been included with 
the thirty-four which were not parties to the 
stipulation entered into with attorneys for the 
insurance department. They will ask the court 
to modify or alterate its ruling regarding those 
eight companies. 

In denying relief to the 121 companies the 
special court invoked a rule of equity wherein 
a litigant is required to “come into court with 
clean hands.” The judges held the 121 com- 
panies had failed to live up to the stipulation 
entered into with Superintendent Hyde and un- 
til they did so they could not ask for further re- 
lief from the court. 

The court while sustaining Superintendent 
Hyde’s method of arriving at the determination 
of earnings and expense of the insurance com- 
panies as bearing on the sufficiency of the Mis- 
souri rates, did not pass on the Hyde order and 
sufficiency in’ its entirety as there were facts 
concerning the commissioner’s investigation 
which were not placed in evidence before the 
court at the hearing in May, 1928. 

The order is regarded as no means the last 
word in the now famous rating case, and it is 
certain to go to the U. S. Supreme Court again. 


CORROON & REYNOLDS TO MANAGE 
INDEPENDENCE FIRE 
Several New Directors Elected at Annual 
Meeting 

PHILADELPHIA, PENNA., April 15.—Corroon 
& Reynolds, Inc., was appointed manager of 
the Independence Fire at the annual meeting of 
the directors of the company today. Announce- 
ment issued declared that the association with 
the Corroon & Reynolds group will be of ma- 
terial help to the company in expanding its 
operations. 

Charles H. Holland was re-elected president 
and James Morrison, secretary-treasurer. Ed- 
ward S. Inglis and Walter H. Evert were 
elected vice-presidents. 

Th following new directors were elected: 
F. Eugene Newbold, Henry I. Brown, Nathan 
A. Weed, Charles S. Wesley, Nicholas G. 
Roosevelt, W. Wallace Lyon, Wilbur L. Ball, 
George E. Roosevelt, Robert Van Iderstine, 
Walter C. Neely and Richard A. Corroon. 

FoJlowing directors were re-elected: Warren 
Bicknell, George W. Childs, Agnew T. Dice, 
Rollin P. Grant, R. A. Mansfield Hobbs, 
Charles H. Holland, C. Stevenson Newhall, 
Joseph Wayne, Jr., and James M. Willcox. 


—The American Home Fire Assurance Company 
and the American Constitution Fire Assurance Com- 
pany have made application for membership in the 


Board of Fire Underwriters of the Pacific. The 
companies are represented in California by Seeley 
& Co. 
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HARVEY W. RUSS DIES SUDDENLY 
Well Known Adjuster Victim of Heart 
Disease Following Short IlIness 

While apparently on the road to recovery, 
following a month’s illness, Harvey W. Russ, 
general adjuster of the National Board of Fire 
Underwriters, died of heart disease at Atlantic 
City, Wednesday morning, April 10. 

Mr. Russ was engaged in adjustment work 
for the past twenty years, his first connection 
being with the General Adjustment Bureau at 
Philadelphia in 1909. Ten years later, when 
the Western Insurance Bureau decided to form 
the Underwriters Adjusting Bureau of the West, 
he was engaged to organize and manage it. 
Moving to Chicago, Mr. Russ was notably suc- 
cessful in the commission assigned him and he 
remained in this position until 1921 when he 
moved to Boston to take charge of the General 
Adjustment Bureau office at that place. 

The National Board of Fire Underwriters 
engaged Mr. Russ to make an investigation of 
adjustment conditions throughout the United 
States about two years ago and many improve- 
ments came about as a result of this work. He 
had full charge of adjustments for the Na- 
tional Board in such prominent disasters as the 
Florida hurricane and the Fall River fire in 
1928 and the St. Louis tornado in 1927. His 
widespread activities made him one of the best 
known figures in the insurance business. 


American of Newark’s Kennel Klub Elects 

At the annual banquet of the Eastern, South- 
ern and New England field men of the Amer- 
ican Insurance Company of Newark held in the 
Newark Athletic Club on April 11, new officers 
were elected for their organization known as 
the Kennel Klub. Lafon Riker, special agent 
for Kentucky, and formerly vice-president of 
the Klub, was advanced to the presidency. 
Walter Bryant, special agent for Western New 
York was elected vice-president; Curtis F. 
Eagle of Dayton, Ohio, was made secretary, and 
Herbert G. Guempel, special agent for Essex 
County, N. J., was made treasurer. 


Hampton Roads Fire and Marine 
Reorganizes 

There has been a complete reorganization of 
the officers and directorate of the Hampton 
Roads Fire and Marine Insurance Company, 
Norfolk, Va., and the capital has been increased 
to $250,000 with an increase of $50,000 going 
This strengthening of the com- 
pany’s financial standing was made possible by 
the issuance of new shares of stock which was 
entirely absorbed by old stockholders. 

In the reorganization E. J. Robertson was 
elected president and W. E. McCullough was 
vice-president and general manager. 
The directorate is made up of some of the 
strongest financial men in home office territory. 
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FIREMEN’S OF NEWARK 
New York Department Accepts New Finan- 
cial Set-Up 


Superintendent Albert Conway stated to-day 
that the Firemen’s Insurance Company of New- 
ark, N. J., and its affiliated companies, would, 
on May 1, receive their licenses to transact 
business in the State of New York. 

A summary of the financial condition of the 
Firemen’s Insurance Company of Newark, N. 
J. as of April 6, 1929, on which date the affi- 
liation with the Milwaukee Mechanics Insurance 
Company was consummated would be approxi- 
mately as follows, using the December 31, 1928, 
annual statement figures of the company plus 
the changes effected by the Milwaukee Me- 
chanics transaction: 


Capital. siiin She vtere cae eae wee Maalss $16,000,000.00 
Insurance stocks owned: 
TANG ven. 6:6 Sa eta Cie walahias S08 ae 3 18,930,073.88 
CAGMBTT 4. Sic Hepains:t ote 62+ caleeee 5,801,729.82 
Surplus excluding insurance 
MR OMEN 600s ciedcwnekee F 3,055,292.25 


By applying the New York Department’s 
rule of allowing credit for insurance company 
stocks owned only to the extent of 50 per 
cent of the surplus, the company would have 
a capital of $16,000,000.00, and a surplus of 
$6,110,584.50, and even if no credit whatsoever 
was given for the insurance stocks owned, the 
company would have $16,000,000.00 of capital 
and more than $3,000,000.00 of surplus avail- 
able for the protection of its policyholders. At 
the time the litigation between the company and 
the New York Department was instituted, the 
company had more than its entire surplus in- 
vested in insurance company stocks. 

Outside the State of New York the ruling 
of the New York Insurance Department made 
by former Superintendent of Insurance Beha 
does not apply, and where generally accepted 
financial standards govern, the Firemen’s has 
a capital of $16,000,000, net surplus of $27,- 
787,095.95 and surplus to policyholders of $43,- 
787,095.95. 


Great American Makes Promotions 

The official staff of the Great American Jn- 
surance Company, of New York, was recently 
changed by virtue of the following promotions. 
Robert S. Glass, formerly secretary, was made 
a vice-president; Daniel R. Ackerman, H. B. 
Churchill, Charles C. Dominge, and George B. 
Sedgwick were promoted from assistant secre- 
taries to secretaries, and Llewellyn Freeman 
Was appointed an assistant secretary. 

The Great American stockholders have ap- 
proved a plan to increase the capital from $15,- 
000,000 to $16,000,000, involving the creation of 
a trust fund which will hold stocks of allied 
companies. New shares to the number of 100,- 
000, $10 par value, will be issued at $30 per 
share. 


Merchants Fire of Denver 
The underwriting expenses incurred in 1928 
of the Merchants Fire of Denver, which ap- 
peared in The Fire Insurance Policyholders 
Pocket Index, 1929 edition, as $359,250, should 
have been given as $355,495. 
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Spectator Company Moves 
(Concluded from page 3) 
millions have been of exceptional service in 
building up the life insurance business. 

In future, under the new conditions prevail- 
ing and with the extensive resources pf United 
Business Publishers, Inc., The Spectator Com- 
pany will maintain and amplify its service to 
the insurance business. 


Book Values of Insurance Stocks 
During the last few years much greater at- 
tention has been paid by the public to the stocks 
of insurance companies as investments than 
ever before. Many new companies have been 
organized and the older companies have in- 
creased their capitalization and broadened their 
scope, and a wide interest has been created in 
their stocks. In this connection it may be said 
that a very important factor in considering such 
investments is the book values of stocks per 
$100 of par value. This information for the 
latest calendar year is given for several hundred 
fire insurance companies’ stocks in The Insur- 
ance Year Book, Fire and Marine Volume, pub- 
lished by The Spectator Company. Not only 
are the book values given but in the same table 
are shown the percentages of dividends paid 
by each company in each of the last twenty-five 
years. In conjunction with this information 
are also shown the amount of paid-up capital 
and the par value of shares, so that the table 
referred to “Fire Insurance Stocks and Divi- 
dends” forms a very valuable sources of use- 
ful information for investors and for agents 
desiring information as to the subjects men- 
tioned. The book value of an insurance com- 
pany stock per hundred dollars of par value 
represents the amount of capital and net sur- 
plus combined for each $100 of paid-in capital 
and forms a convenient guide as to the financial 
standing of the company. 
Governor Young of California has signed the bill 
presented in behalf of marine insurance companies 
which modernizes the legal definition of marine in- 


surance. The o'd definition was obsolete and not in 
accordance with modern practices. 
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EMPIRE FIRE HAS GOOD YEAR 
Statement of Progress at First Annual 
Meeting Considered Very Satisfactory 

Stockholders of the Empire Fire Insurance 
Company, Brooklyn, N. Y., recently received 
a most encouraging report from President F. 
I. Ettlinger on the occasion of the first anni- 
versary of the company’s existence. The re- 
port sketched a year of unusually sound growth 
during which the company has been wisely and 
conservatively managed as evinced by the uni- 
form monthly increase in business and by a loss 
ratio of 4.48 per cent. 

The company’s gross premium volume for 
the first nine months amounted to $282,000 and 
the report states that the directors expect to 
more than double this figure for the same pe- 
riod this year. A strong force of agents was 
built up during the past year and the company 
did business in the following States: Califor- 
nia, Connecticut, Delaware, Florida, Louisiana, 
Maryland, Massachusetts, New Jersey, New 
York, Oregon, Pennsylvania, Tennessee, Texas, 
District of Columbia, Washington and West 
Virginia. Estimates are said to indicate a total 
increase in assets for the full fiscal year of 
$120,000, or $3 per share of stock. 


ACTUARIAL COMMITTEE MEETS 
Undecided as to Future Action in Missouri 
Rate Litigation 

Cuicaco, Itt., April 16—Members of the 
subscribers’ actuarial committee met with Rob- 
ert J. Folonie, attorney for the companies in 
the Missouri rate litigation, here on Monday 
to discuss future plans as a result of the crush- 
ing defeat handed them by the Federal court at 
Kansas City. The committee was not able to 
come to a decision on Monday and further con- 
ferences will be held. 

It is likely that a general meeting of company 
managers will be held within a few days and a 
definite course will likely not be announced un- 
til after that meeting. Mr. Folonie was un- 
willing to make prediction as to the probable 
course. 
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GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 

presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 
The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 
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INSURANCE COMPANY 
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110 William Street, New York City 
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STATEMENT JANUARY 1, 1929 


$15,000,000.00 
24,465,534.40 
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SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,3 18.7 1 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan A venue, Chicago, III. 
G. R. STREET, Vice-President 
PACIFIG DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Wnm. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wna. H. McGee & Co., Gen’! Agts.,Insurance Exchange Bldg. 
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C. E. Clarke, President J. R. Anthony, Jr., Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 
General Offices: Physicians Building, Jacksonville, Fla. 
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In our Home Office Agency in Rhode Island every man is 
on salary and works directly for the Company. The de- 
finite income which this plan makes possible is appreciated 
by our agents. The agent is an integral part of the Home 
Office organization and has an opportunity to increase his 
income by commissons on excess business. If interested, 
write to— 


Puritan Life Insurance Company 
Rhode Island 


Providence 
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PARTICIPATING AUTOMOBILE INSURANCE 
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LOCAL AGENTS WANTED 
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CHANGES IN HOME EXECUTIVE STAFF 





Charles L. Tyner Made Chairman of the Board.and Wilfred Kurth 
President 





VICE-PRESIDENT CLARENCE A. LUDLUM TO RETIRE 


Press of Financial Duties Causes President Tyner to Relinquish Administration and 
Underwriting Supervision 


At a meeting of the boards of directors of 
the Home Insurance Company of New York 
and the City of New York Insurance Com- 
pany, the resignation of Charles L. Tyner as 
president of both companies was accepted, 
whereupon he was immediately elected chair- 
man of the board and chairman of the ‘finance 
committee of both companies. Vice-President 
Wilfred Kurth was advanced to both the posts 
vacated by Mr. Tyner. The directors also ac- 
cepted the resignation of Vice-President Clar- 
ence A. Ludlum but requested that he postpone 
its effectiveness until December 31, 1929. The 
request was acceded to by Mr. Ludlum. 

Mr. Tyner found the duties of directing the 
financial operations of the institutions which he 
heads of such magnitude that he deemed it ad- 
visable to relieve himself of the supervision of 
the underwriting and agency departments which 
will henceforth be the domain of President 
Kurth. This division of labor will permit Mr. 
Tyner to function exclusively in all matters of 
investments and financial operations. A provi- 
sion. was inserted in the by-laws enabling the 
chairman of the board and the president to 
perform each other’s duties in the absence of 
either. 

Charles L. Tyner assumed the presidency of 
the Home on December 2, 1925, following the 
tragic death by accident of Frederic C. Bur- 
well, and following the combination of its in- 
terests with the National Liberty Insurance 
Company of New York in November, 1928, and 
his subsequent election to the presidency of that 
company, became the head of the largest and 
strongest group of fire insurance companies in 





CHARLES L. TYNER 





the world. Although his reputation has been 
gained chiefly as an administrator and as one of 
the leading financial experts among insurance 
experts, the record in back of him discloses a 
wide experience in other branches of the busi- 
ness. 

Joining the Home in 1889, his first duties 
were in the newly inaugurated postal depart- 
ment. Following a period of years in the loss 
department and the bookkeeping department, he 
became, in 1898, chief of correspondence in 
the Western department and five years later 
was given the entire administration of that de- 
partment. It was during these years that Mr. 
Tyner traveled throughout the Western field, 
increasing his knowledge of underwriting con- 
ditions and problems, making numerous 
acquaintances among managers and agents and 
laying the basis for many long-standing friend- 
ships. 

In February, 1906, he was appointed secretary 
and became identified with the financial and ad- 
ministrative branch of the business in which he 
has since become established as a giant. He 
was elected vice-president and secretary of the 
company in 1912, a director in 1920, and a year 
later was relieved of the duties of secretary. On 
November 13, 1925, he was elected senior vice- 
president and the presidency followed a few 
weeks later. 

Mr. Tyner is a member of the committee on 
fire patrol of the National Board of Fire Un- 
derwriters and has represented the Franklin 
Fire Insurance Company in the Western Union 
although his activities in the latter organiza- 
tion have not been extensive. By nature quiet 
and unassuming, Mr. Tyner has never been 
the subject of publicists and blurb writers. His 
accomplishments, however, are written indelibly 
into the splendid investment results of the great 
resources of the Home Insurance Company. 

Wilfred Kurth, who succeeds to the presi- 
dency of the Home, has measured up to the high 
standard which vice-presidents of the Home 
have been famous for. Backed by thorough 
training, his forcefulness and energy have led 
him to a dominant position in underwriting 
circles. A native of New Britain, Conn., Mr. 
Kurth began his insurance experience in the ad- 
jacent city of Hartford with the United States 
branch of the Scottish Union and National In- 
surance Company. He had been a special agent 
in Canada for the latter company so that soon 
after he joined the Home in January, 1902, he 
was made manager of Canadian business. His 
success in this field led to a widening of execu- 
tive jurisdiction to include the Pacific Coast 
and also all foreign business. It is this feature 
which distinguishes Mr. Kurth from the aver- 
age executive and makes him so well qualified 
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CLarRENCE A. LupDLUM 


for his new post. He is at home with under- 
writing conditions in practically every quarter 
of the Globe, an important attribute in the chief 
executive of a company of such proportions as 
the Home. 

Mr. Kurth was elected secretary of the com- 
pany in 1916 and vice-president and secretary 
in 1920. He was elected to the board of direct- 
ors when Mr. Tyner was made president. The 
new president has been very active in organiza- 
tion work. Very prominent in the affairs of 
the American Fore‘gn Insurance Association, 
he was president of that organization, 1925- 
1927, and of the National Board of Fire Under- 
writers. He is a director of the Underwriters 
Salvage Company, New York, the Under- 
writers Laboratories and is interested in the 
United States Fire Companies Conference. His 
clubs and societies are many including the New 
England Society, the Insurance Society of New 
York, the Ancient and Honorable order of the 
Blue Goose and the Ridgewood and Arcola 
country clubs. 


Vice-President C. A. Ludlum will retire 
December 31 after a distinguished career with 
the Home, which began in 1890 as a clerk in 
the bookkeeping department. Mr. Ludlum was 
born in East Jamaica, L. I., educated in public 

(Concluded on page 29) 
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Casualty, Surety and Miscellaneous 








ANNOUNCE BIG EXPANSION 





Lloyds Casualty Company Engages 
Well-Known Department Heads 





TO OCCUPY NEW QUARTERS NEXT 
MONTH 





Equipped to Handle All Lines of Casualty 
and Surety 


Rapid progress has been made in extending” 


the organization of Lloyds Casualty Company, 
of New York, to care for the acceptance and 
underwriting of all miscellaneous casualty, 
surety and fidelity lines. Lloyds Casualty Corn- 
pany, it will be remembered, was formerly 
Lloyds Plate Glass Insurance Company, one 
of the oldest institutions of its kind in Amer- 
ica, having been organized in 1875 as an asso- 
ciation of the Lloyds type for the underwriting 
of plate glass insurance. In 1882 it was reor- 
ganized as a stock company and since that date 
has had no connection with Lloyds organiza- 
tion although the original firm name was re- 
tained because of the valuable goodwill the com- 
pany had built up. 

In November, 1928, new financial interests 
became connected with the company and in ad- 
dition to strengthening the company’s capital 
and surplus, the movement for a general ex- 
pansion was started. The organization was 
built up to handle the writing of all the casu- 
alty, surety and fidelity lines and the firm name 
was changed to Lloyds Casualty Company. 

President William T. Woods has announced 
the appointment of the following well-known 
individuals as -department heads: John A. 
Arnold, head of the compensation and liability 
department. He is a Yale graduate and has 
had a wide experience in the casualty business, 
entering the National Bureau of Casualty and 
Surety Underwriters as inspector directly fol- 
lowing his graduation. From 1917 until 1919 
he was inspector for the Michigan Mutual Lia- 
bility Insurance Company and following that 
connection he became statistician for the New 
Jersey Workmen’s Compensation Rating and 
Inspection Bureau. He then became secretary 
and later general manager of the Associated 
Companies, which position he held until his 
affiliation with the Lloyds Casualty Company. 

Edward W. Briggs is head of the Fidelity 
and Surety Department and is well qualified 
by reason of twenty years’ experience in this 
line. He has been connected in an executive 
capacity with the Royal Indemnity, the Globe 
Indemnity and the New England Casualty 
Company and since November, 1926, has been 
with the Commercial Casualty Insurance Com- 
pany. 

Charles S. Warren, who has become comp- 
troller of the new company, started his career 
with Price, Waterhouse & Company and has 





had a varied experience with leading casualty 
companies in addition to having held an impor- 
tant government post under President Taft’s 
administration. 

A. D. Whiteman is superintendent of the 
claims department, and is well qualified for the 
work by reason of his long successful career 
with the New Amsterdam Casualty Company. 
He was associated with this firm for a quarter 
of a century, mostly in a similar capacity to 
his present connection. 

The important responsibilities of looking 
after the company’s agencies falls to C. E. 
Mitchell who has made an enviable record in 
such work with the Standard Accident Insur- 
ance Company of Detroit, and with the Con- 
tinental Casualty Company, of Chicago. 

Robert J. Woodhouse heads the engineering 
and inspection department. Mr. Woodhouse, as 
his name might suggest to fiction readers, is 
English by birth and was educated in that 
country. He followed the engineering profes- 
sion in all parts of the world prior to his entry 
into the insurance business in 1913. Since 
that time he has held responsible positions in 
the State of New York and New Jersey and 
was for some time chief industrial engineer 
for the Manufacturers Liability Company and 
later held the same position with the United 
States Fidelity and Guarantee Company of 
Baltimore. 





Merit Rating Change - 
(Concluded from page 3) 


period of twenty-one months beginning twenty- 
four months’ prior to the effective date of this 
policy and ending three months prior thereto. 

3. If the named assured has owned, main- 
tained and used or permitted to be used two 
or more private passenger automobiles concur- 
rently during part or all of the period stated in 
item 1, and one or more automobiles was in- 
volved in such an accident within the period 
described, then 

The number of such automobiles involved in 
such accident was, the number of such auto- 
mobiles not involved in such accident was. 

4. The assured’s operating license has not 
been suspended or revoked nor has he been con- 
victed of driving while intoxicated, evading re- 
sponsibility after an accident, or reckless driv- 
ing during a period of twenty-one months be- 
ginning twenty-four months prior to the effec- 
tive date of this policy and ending three months 
prior thereto. 

5. The assured, keeps brakes and steering 
gear in good working condition and will have 
them inspected at least semi-annually and give 
written evidence of such inspection if called 
upon to do so. 

Anything in the policy to the contrary not- 
withstanding is hereby understood and agreed 
that in the event the above information in 
whole or in part is not the true information 
for the period described, the policy to which 
this endorsement is attached shall not be void 
on account thereof, and that the named assured 
shall pay in the form of a penalty an amount 
equal to two times the amount of premium cred- 
it allowed hereby. 


2I 





BILLS PERMIT CONSOLIDA= 
TIONS 


New York Legislature Amends Insur- 
ance Laws Along Broad Lines 








CASUALTY COMPANIES FAVORED 





Merging With Companies of Other States 
Makes Concern New York Corporation 
Amendments to New York State insurance 

laws recently passed by the Legislature and 
signed by Governor Roosevelt make consolida- 
tions of casualty companies, heretofore pro- 
hibited, possible. Laws affecting life, fire and 
marine insurance companies and permitting con- 
solidaion with companies in other States are 
also affected by these amendments. In each 
instance, however, it is provided that the 
merged concerns shall be New York State cor- 
porations. 

Superintendent of Insurance Albert Conway 
has called attention to these developments, 
pointing out the three bills which are sum- 
marized as follows: 

An amendment to section 129 of the New 
York Insurance law making possible the 
merging of fire and marine companies with 
companies of other States. 

An amendment to subdivision 1 of section 
236, eliminating the requirement that any con- 
tract of consolidation, merger or partial or 
total reinsurance must be made with a society 
of the same nature, to wit, a fraternal benefit 
society. This permits the making of such con- 
tracts with old-line life insurance companies. 

The third bill of the group amends the in- 
surance law by the insertion of section 80-a. 
The new section allows the consolidation of cas- 
ualty companies, with the provision that the 
merged concern be a New York corporation. 


Six Million Dollar Burglary Policy Writ- 
ten by National Surety Company 

The State of New Mexico recently awarded 
a six million dollar burglary and robbery pol- 
icy to the National Surety Company, New 
York. The policy, the largest ever written in 
the Rocky Mountain region, was awarded after 
bids had been received from a list of major 
companies. A million dollar fidelity bond on 
State Treasurer Emerson Watts was also writ- 
ten by the National through its Denver branch 
office which is in charge of Vice-President 
Ralph Smith and managed by Howard Ton- 
cray. 


Great American Indemnity Engages Harry 
J. Miller 
The Great American Indemnity Company of 
New York announces the appointment of Harry 
J. Miller to a responsible position in their Ac- 
cident and Health Department 
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(aN FAITH IN THE 
yi AMERICAN AGENCY 
SYSTEM. = = = 

ne We are firm believers in the 
American Agency System and the princi- 


ples on which the agency structure qf this 
country rests. We believe that the rela- 
tionship between company and agent is 
one of mutual profit and dependence— 
their interest is a common interest. 





HE sibdoasy Wild ge che sy dessgh veg Sees i 


The American Agency System has been 
molded into its present form by the prac- 
tical experience of many years. We be- 
lieve it is instrumental in keeping the 
ethics of our profession on a high plane. 
We believe its representatives are con- 
scious of the trust invested in them by 
their assureds and by the companies they 



































represent. 











pany, a subsidiary of Insurance 
Securities Company Inc., and 
the other members of Union 
Indemnity Group have always 
| stood four-square behind their 

agents, the men who furnish 

the lifeblood and the the dack- 


‘\ bone of our existence i 


(f The Unton Inaemmy Com- ‘ 


We are confident that the American 
Agency Systefn as supported by the Nat- 
ional Association of Insurance Agents is 
the best possible system of selling insur- 
ance. Confidence, loyalty and a spirit of 
helpfulness — these are the ideals we 
maintain in our agency relations and 
these are the ideals on which the Ameri- 
can Agency System has been built. 
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GEES 
EXECUTIVE OFFICES: Union Indemnity Bldg. >> ern sen EASTERN DEPARTMENT: 100 Maiden Lane 
0S. phe sg New York 


New Orleans 


! Northwestern Casualty & Surety Co. 


Union Title Guarantee Co., Inc. 
Bankers & Merchants Fire Insurance Co. 


La Salle Fire Insurance Company 







Detroit Life Insurance Company 



















Correspondence is invited-with progressive agents 
in territories where we are not represented 
Address Agency Department, New Orleans, La. 
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(There is no inter-relation of capital bet these compan 






They are all owned and controlled by Insurance Securities Company, Inc. ) 
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CANADIAN DISABILTY EX- 
PERIENCE IN 1928 





Health and Accident Insurance Gen- 
erally Strong During 1928 





DECLINE IN NON-CANCELLABLE 
CONTRACTS 





Workmen’s Compensation Claims Lower— 
Healthy Tone Reflected in All Lines 


Canadian experience in accident and health 
insurance, from an underwriting standpoint, was 
satisfactory during 1928, the companies as a 
whole made some money on these lines, except- 
ing compensation. A greater number of com- 
panies transacted these forms of coverage last 
year than the year before. The aviation risk, 
as it applies to accident insurance, has been out- 
standing in engaging the attention and thought 
of underwriters. 

The forms of policies are practically uniform 
in Ontario and Western provinces. For these 
provinces the companies issue policies contain- 
ing provincial statutory conditions and to com- 
ply with the Insurance Act of Canada, use an 
endorsement or rider wherever necessary to 
include the more liberal provisions of the 
Dominion Act. For Quebec and the Maritime 
provinces where no statutory conditions are re- 
quired, policies comply with the Insurance Act 
of Canada. 

The experience last year on personal acci- 
dent was satisfactory. The premiums amounted 
to $3,240,095, and claims were $1,362,599, or 
42 per cent of premiumis, compared with pre- 
miums of $3,040,566, and claims $1,253,700, or 
41 per cent of premiums for 1927. As the num- 
ber of claims for automobile accidents are in- 
creasing each year the rates for this business 
in Ontario and Quebec have been increased 25 
per cent. 

Employers’ liability and workmen’s compensa- 
tion claims were lower last year than the year 
before. Workmen’s compensation has for many 
years been a thorn in the side of the casualty 
business, and the loss, though lower than in 
1927, continues. The rates made for compensa- 
tion has so far failed to put the companies on 
the right side of the account. The premiums 
for 1928 amounted to $4,626,602 and claims in- 
curred were $3,397,740, or 73 per cent of pre- 
miums, compared with premiums of $3,663,335 
and claims $3,351,346, or 81 per cent of pre- 
miums for 1927. 

The experience on all other accident insur- 
ance was satisfactory. The premiums amounted 
to $1,283,932, and claims were $456,393, or 35 
per cent of premiums, compared with premiums 
of $1,139,502, and losses of $420,872, or 37 per 
cent of premiums for 1927. 


CoMBINED RisK EXPERIENCE 


The combined accident and health insurance 
business was somewhat greater than for 1927. 
The premiums last year amounted to $1,874,884, 
and claims incurred were $1,111,324, or 59 per 
cent of premiums, compared with premiums of 


$1,765,914, and. claims of $967,115, or 54 per 
cent of premiums in 1927. 
In health insurance the volume of business in- 


creased slightly in 1928. The premiums 
amounted to $1,817,095, and claims incurred 
were $1,°97,877, or 60 per cent of premiums, 
compared with premiums $1,687,908, and claims 
of $946,862, or 56 per cent of premiums for 
1927. 

A decline in the demand for non-cancellable 
forms seems to have continued throughout 1928, 
and at the present time the field of competition 
has practically eliminated this form. There are 
still two or three companies who continue to 
stress the desirability of this form of protec- 
tion, but accident and health agents ‘seems -to 
have lost interest in the sale of this form of 
contract. 

The plan of group accident and health insur- 
ance introduced by a number of-companies .en- 
gaged in this business appeals to all employees. 
The great advantage of this plan is that em- 
ployees are constantly receiving evidence of the 
value of this protection by reason of the many 
cases of disability. 

New business is being written for larger 
principal amounts and weekly indemnities than 
in former years, due to higher wages and the 
fact that the policyholder wants to bring his 
indemnity for accident up to an average more 
nearly corresponding to his earnings. Of late 
years the companies in general are more care- 
ful in selecting health risks, many preferring 
to be more particular about acceptance than to 
increase rates. 

Improvement along the lines of policy forms 
have taken place for the past few years, and 
more attention is being given this class of in- 
surance by production managers, with, the result 
that the premium income is rapidly gaining 
each year. 

During the session of the Parliament of Can- 
ada in 1928, legislation, changing the Insurance 
Act of Canada, in regard to accident and heaith 
insurance was proposed. This legislation would 
make a company renew a policy upon the as- 
sured’s application within a given period after 
it had lapsed whether or not he was a good risk. 

The year 1929 has started with the. business 
more stablized than ever before, with forms of 
coverage simple and clear, and with greater 
co-operation among companies from both under- 
writing and claim standpoints. The year- 1929 
should, therefore, mark the beginning of a new 
era in the disability insurance field. 


Standard Accident Issues New Policy 

The Standard Accident Insurance Company, 
of Detroit, Mich., have issued a new all-cover- 
age accident policy which is called the Auto- 
Age Policy. This name was chosen after a 
contest participated in by agents all over the 
country. The policy pays double benefits for 
accidents involving automobiles or any other 
type of public conveyance. Double benefits are 
also provided for injuries sustained while rid- 
ing in a passenger elevator, from lightning, 
burning building or building collapse. 

The enlarged policy carries, in addition, the 
usual weekly indemnities. 
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TRADERS PROTECTION 
BOND 





Franklin Surety Company Introduces 
New Form of Surety 





INSURES MARGIN BALANCE 





Creates Special Division to Handle New 
Business 


The Franklin Surety Company, New York 
city, announces the introduction of a new form 
of surety protection for the benefit of custom- 
ers of the Stock Exchange. It is asserted that 
the new insurance will fill a long felt want and 
be the means of averting a considerable and 
unnecessary monetary loss. 


This new service will be known as the Trad- 
ers Protection Bond and it will insure customers 
of the Stock Exchange houses against any 
direct loss to their credit or margin balances 
maintained in the event of insolvency or bank- 
ruptcy. 

It has been a regrettable fact of financial 
history that in the past such failures have often 
been the means of real injury to customers 
having substantial collateral by reason of being 
compelled to come in as general creditors in 
most cases. Under the protection afforded by 
the new type of surety bond the customers 
have no reason to be concerned with the solv- 
ency or insolvency of the houses they may hap- 
pen to be trading with, as the burden and entire 
responsibility will be borne by the surety com- 
pany. 

The Franklin Surety Company also announces 
that it has associated with itself a group of 
other important companies with total asests in 
excess of $19,000,000. A special bank bond 
division has been organized to take care of the 
business which is expected to follow the in- 
troduction of the new bond. 

In view of the recent extraordinary expansion 
in Stock Exchange trading this new form of 
bonding service comes as a most timely fea- 
ture and officials of the company are enthu- 
siastic over the manner in which customers 
have received the innovation. The first week 
is reported to have brought a considerable 
volume of new business and already the new 
department is finding its facilities taxed. 
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THE 
EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 





Through its reinsurance affiliations the 
Excess Insurance Company of America 
can supply LICENSED REINSURANCE 
for Maximum Capacity Requirements 
for all Casualty and Surety Lines 
Excess and Share 





Executive Offices 
84 William St., New York City 
Telephone: Beekman 0890 
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Albany Legislation 


AxBANny, N. Y., April 10.—Bills amending 
the insurance law have been signed by Gov- 
ernor Roosevelt, as follows: 

Senator George R. Fearon, amending subdivi- 
sion I, section 236, by striking out the pro- 
vision that no fraternal benefit society shall 
make any contract of reinsurance of risks with 
any company or association, not licensed to do 
business as a fraternal benefit society. It is 
chapter 279. 

Senator B. Rober Wales, amending section 
107, in relation to accident and health policies, 
by providing that the restrictions contained in 
that section shall not apply to policies issued 
to any college, school or other institution of 
learning, or to the head or principal. Chapter 
280. 

Assemblyman Albert M. Cohen, amending 
section 110, by providing for insurance against 
losses by larceny of automobiles. Chapter 281. 

Assemblyman John H. Conroy, amending 
section 143, by permitting the suspension of a 
broker’s certificate of authority, pending in- 
vestigation and hearing. Chapter 282. 

Assemblyman Horace M. Stone, amending 
subdivision 4, section 143, by making the fee to 
be paid by an individual applicant for a broker’s 
license $7.50 where business is being carried on 
in a city of more than 50,000 inhabitants, and 
less than 100,000, and $5, where business is be- 
ing done in a city of not more than 50,000. 
Chapter 283. 

Assemblyman Meyer Alterman, adding new 
section 92-a, making standard provisions for 
burglary policies, etc. Chapter 284. 

Senator George R. Fearon, amending section 
129, in relation to the domicile of a corpora- 
tion resulting from the merger of fire or ma- 
rine insurance corporations, located in another 
State. Chapter 285. 

Assemblyman Jasper W. Cornaire, adding new 
section 80-a, providing for the merger or con- 
solidation of two or more casualty insurance 
corporations. Chapter 286. 

Assemblyman Horace M. Stone, adding new 
section 45-a, authorizing the Superintendent of 
Insurance to destroy records and paper in the 
department files, which are of no further use. 
Chapter 287. 


Senator B. Roger Wales, amending sections 
200, 204, 207, 209, and 214, in relation to the 
incorporation of life or casualty insurance cor- 
porations on the co-operative or assessment 
plan. Chapter 288. 


Senator B. Roger Wales, amending subdivi- 
sion 2, section 70, by authorizing insurance 
against loss from sickness or injury of a stu- 
dent or other person, under a policy applied for 
by the parents or guardian, or by a college or 
other institution of learning. Chapter 289. 

Senator B. Roger Wales, amending sections 
170 and 179, renumbering section 182-a as sec- 
tion 175, repealing sectiuns 171 to 178, and 
section 183, and adding new sections 171 to 
173, in relation to title and credit guaranty 
corporations. Chapter 290. 

Senator B. Roger Wales, amending sections 
84, 85, 88 and 97, repealing sections 96 and 
96-a, and adding new section 96, in relation to 
the valuation of life insurance policies, and to 
limitation of new business and expenses. Chap- 
ter 291. 

Senator B. Roger Wales, amending sections 
55, 101, 101a, and 101-b, in relation to defini- 
tion and forms of group life insurance, to stand- 
ard provisions for policies, and to insurance’ 
without the consent of the insured. Chapter 
292. 

Senator B. Roger Wales, amending section 
186, by enlarging the powers of mutual em- 
ployers’ liability and workmen’s compensation 
insurance corporations. Chapter 295. 

Governor Roosevelt also signed the bill of 
Assemblyman Jasper W. Cornaire, amending 
section 54, workmen’s compensation law, in 
relation to the issuance of policies of work- 
men’s compensation insurance by foreign com- 
panies, and to security therefore. It is chapter 
305. 

Governor Roosevelt has signed the following 
bills amending the workmen’s compensation 
law: 

Senator John W. Gates, amending subdivision 
2, section 3, by adding certain additional 
diseases to the list of occupational diseases for 
which compensation may be had. Chapter 298. 

Assemblyman C. P. Miller, amending section 
121-a, in relation to proof of dependency in for- 
eign countries. Chapter 300. 


JOIN FRANKLIN SURETY 
J. M. Laing and Joseph A. Jockel Added to 
Department Personnel 

In addition to the creation of a new depart- 
ment which will handle the new bonding service 
recently instituted, the Franklin Surety Com- 
pany, New York, announces expansion in both 
its burglary and surety departments. John M. 
Laing, for the past eight years associated with 
the National Surety Company of New York, 
has joined the Franklin forces and will do 
special work in its burglary department. 

Joseph A. Jockel, for the past several years 
with the National Surety doing special agency 
work, has joined the Franklin Surety and will 
assist in carrying on the company’s program of 
expansion in the surety department. He was 
formerly employed with the Ocean Accident 
and Guaranty and the Royal Indemnity. 


Health and Accident Underwriting 
Conference 

The twenty-eighth annual meeting of the 
Health and Accident Underwriters Conference 
will be held at the Edgewater Beach hotel, Chi- 
cago, June 4, 5, and 6. -Harold R. Gordon, 
executive secretary, announces that every ef- 
fort is being made to make it a most attractive 
conference. On Tuesday, June 4, golf and 
entertainment will be the leading features, with 
an executive committee meeting in the evening. 
Business sessions will be held both morning 
and afternoon the following day. 
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AUTOMOBILE LIABILITY 


(Compiled from The Handy Chart) 


AUTOMOBILE COLLISION 


AUTOMOBILE PROPERTY DAMAGE 


TWENTY LEADERS IN CASUALTY AUTOMOBILE LINES IN 1928 


RANK AS TO TOTAL 
AUTOMOBILE BUSINESS 














_. Name and Location of Company Premium Losses Ratio Premium Losses Ratio Premium 
Travelers Insurance, Hartford...... 17,146,203 9,402,866 Ba dade |. Saieee sec!) eee 
United States Fid. & Guar., Baltimore 7,744,758 4,190,462 54 633,761 405,824 64 2,932,670 
Hartford Acc. & Indem., Hartford. . 7,441,889 3,787,436 51 705,881 413,185 58 2,539,730 
General Acc., Fire & Life, Phila...... 6,827,136 3,721,137 54 629,739 377,248 60 2,244,493 
Employers Liability, Boston........ 6,522,350 3,133,623 48 481,525 299,865 62 2,442,157 
Fidelity and Casualty, New York... 6,574,250 4,127,440 63 362,080 265,684 73 2,294,306 
Maryland Casualty, Baltimore... .. 6,399,077 3,070,999 48 402,608 262,526 65 2,285,693 
Aetna Casualty & Surety, Hartford. . 3,450,378 1,663,262 48 994,609 598,052 60 4,054,230 
Travelers Indemnity, Hartford..... 339,512 156,483 46 1,408,734 746,069 53 6,227,047 
Aetna Life, Hartford.........+.... Cee <60ORS. GF Diadeee kee dneas ee Ce. x 38 

Globe Indemnity, Newark......... 5,541,397 3,347,994 60 452,153 240,238 53 1,851,937 

Standard Accident, Detroit........ 5,727,529 2,970,135 52 300,931 165,679 55 481,132 

Royal Indemnity, New York....... 4,666,017 3,164,170 68 306,123 163,032 53 1,575,745 

Indem. Co. of N. A., Philadelphia... 4,676,690 2,617,584 56 238,743 145,734 61 1,533,815 

Union Indemnity, New Orleans..... 3,520,880 1,534,447 43 916,053 359,855 39 1,386,680 
Zurich Gen’l Acc. & Liab., Chicago... 3,742,813 2,661,872 71 124,029 78,832 64 1,056,495 
United States Casualty, New York. . 3,514,180 2,178,973 62 193,806 134,556 69 1,187,152 
New Amsterdam Cas., Baltimore. . . 3,396,671 1,854,819 54 169,775 111,654 66 1,053,472 
Commercial Casualty, Newark..... 3,247,740 2,476,778 76 149,834 91,532 61 1,093,779 
Ocean Accident & Guarantee, N.Y... 2,740,979 2,134,809 78 194,414 124,115 64 1,024,867 





Losses Ratio Premium Losses Ratio 
PRES EES Be 17,146,203 9,402,866 55 
1,536,961 52 11,311,189 6,133,247 54 
1,325,108 52 10,687,500 5,525,729 51 
1,155,652 51 9,701,368 5,254,037 54 
1,197,304 49 9,446,032 4,630,792 49 
1,321,719 57 9,230,636 5,714,843 61 
1,197,529 52 9,087,378 4,531,054 49 
2,375,530 58 8,499,217 4,636,844 54 
3,689,814 59 7,975,293 4,592,366 58 
de vcmareta 2 7,897,727 4,500,235 57 

964,555 52 7,845,487 4,552,787 58 

798,995 4 7,509,592 3,934,809 52 

858,090 54 6,547,885 4,185,292 64 

836,870 54 6,449,248 3,600,188 55 

591,938 43 5,823,613 2,486,240 43 

574,508 54 4,923,337 3,315,212 67 

604,651 51 4,895,138 2,918,180 60 

605,286 57 4,619,918 2,571,759 55 

713,902 65 4,491,353 3,282,212 73 

633,580 62 3,960,260 2,892,504 73 
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CONSOLIDATED INDEMNITY EXTEND- 
ING OPERATIONS 

Will Enter Twenty-Five New States 

The Department of Insurance of the District 
of Columbia has authorized the Consolidated 
Indemnity and Insurance Company, of New 
York, to transact the business of surety and 
fidelity bonds and burglary insurance within the 
District of Columbia. Applications for entry 
into approximately twenty-five States are pend- 
ing and will be reported from time to time as 
granted in future. 

The Treasury Department of the United 
States has given the Consolidated a rating of 
$604,809.11 as to any one risk and has authorized 
it to qualify as sole surety on recognizances, 
stipulations, bonds, and undertakings permitted 
or required by the laws of the United States, 
to be given with one or more sureties. 

The Consolidated was organized uncer the in- 
surance laws of the State of New York and 
is authorized to engage in all forms of insur- 
ance business. Its original authorized capital 
has been increased to 800,000 shares and when 
the entire authorized capital has been taken up 
the company will have a capital, surplus and 
reserves of $20,000,000. 

Officers of the company are: John F. Gilch- 
rist, president; Bernard K. Marcus, chairman 
of the board of directors; Saul Singer, chair- 
man of the executive committee; A. S. White, 
secretary-treasurer, and Roiland R. Rasquin, 
vice-president and general counsel. The home 
offices are located at 475 Fifth avenue, New 


York City. 
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Maryland Casualty Company Examined by 
Department 

The Insurance Department of Maryland has 
just completed its examination of the Maryland 
Casualty Company, Baltimore, as of December 
31, 1927, in which it allows the company a sur- 
plus to policyholders of $13,222,581.97, includ- 
ing $5,000,000 capital. The company claimed a 
combined capital and surplus of only $11,811,- 
197.25 in its annual report of that date. The 
difference is represented by a voluntary reserve 
set aside by the Maryland Casualty Company 
amounting to $1,250,000. Due to the rapid and 
large appreciation of the company’s securities 
during the year the management placed the 
special reserve aside to take care of any possible 
depreciation in securities or any other contin- 
gencies. 

The company’s report for December 31, 1928, 
showed capital of $5,000,000 and surplus of $7,- 
642,719.16. Adding the extra $1,250,000 surplus 
allowed by the Insurance Department, the com- 
pany’s combined capital and surplus was actu- 
ally $13.892,719.16. 


7Etna-izer Supplements Popular 

The A&tna Casualty and Surety Company, 
New York, is distributing a series of bulletins 
as supplements to the company’s house organ. 
These bulletins have proved very popular with 
agents and are used in many instances to good 
advantage b:, libraries and educational institu- 
tions. Five bulletins, presenting a detailed an- 
alysis of insurance requirements of various 
groups, have already been released. 














SEVEN . POINT FULL COVERAGE AUTOMOBILE POLICY 











How many times have you heard people envy the man who had 
the foresight to take hold of a good opportunity? 

Vision and foresight is more responsible for success than any- 
thing else. There is a great opportunity for well established agents 
in some communities to materially increase their premium income. 
A letter addressed to this Company will bring you complete details. 
Exercise the foresight now that will mean more profits to you. Pro- 
gressive agents everywhere are coming to the Republic—better make 


sure about your territory now. 
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CASUALTY & SURETY COMPANY 
35 East Wacker Drive, Chicago 














AUTOMOBILE 


INSURANCE 











26 


CASUALTY SALES CONGRESS IN 
CHICAGO MAY 6 
Specialists in Various Lines Will Speak 

Cuicaco, Itt., April 16—Four outstanding 
specialists in various lines of casualty insur- 
ance have been enlisted as speakers for the 
second annual casualty sales congress which 
will be held here May 6 under the auspices 
of the Casualty Field Club of Illinois. The 
speakers are: Hale Anderson, vice-president 
of the Fidelity and Casualty, “Bonds”; Charles 
L. Platts, special executive representative, 
Standard Accident, “Automobile Insurance” ; 
H. J. Conlon, underwriting superintendent of 
the Zurich General,” Compensation Insurance,” 
and J. F. O’Loughlin, superintendent of the 
Burglary Department of the Royal Indemnity 
Company, “Burglary Insurance.” In addition 
to these speakers an outstanding civic leader 
will be named as luncheon speaker. 

The Casualty Sales Congress which was 
originated here last year by the Casualty Field 
Club of Illinois, is regarded as one of the most 
forward steps in property insurance. Over 
600 agents attended the congress of last year, 
and over 400 hundred were present for the 
luncheon. These marks will be broken this 
year, if plans of the club materializes. 





Aero Insurance Company Licensed in 
Canada 

The Aero Insurance Company of New York 
has been licensed to transact in Canada the 
business of insurance against loss of or dam- 
age to an aircraft. The Aero Indemnity Com- 
pany of New York also has been licensed to 
transact in Canada the business of aviation in- 
surance excluding insurance against loss of or 
damage to an aircraft by fire or transportation. 
R. W. Hart of Toronto has been appointed the 
company’s Canadian chief agent for the two 
companies. 


Manhattan Indemnity Company 

Notice of intention to form the Manhattan 
Indemnity Company to transact business pro- 
vided for in subdivisions 3, 5, 6, 7, 9 and 11 of 
section 70 of the insurance law of the State 
of New York has been advertised by Paul FE. 
Whipp, Roy Stratton, Geo. V. Taylor, Chas. 
W. Lane, David E. Pitcher and others. 




















Great American 
Inderinnity Company 
New Pork 


Fidelity and 
Surety Bonds 








Casualty 
Getitetetes 






Wi 
lat 


co) 
we 


ins 
lio 
up 
scr 
ish 
lior 
pos 
of 
goo 
tior 
T 
wat 
non 
vagi 
void 
exp 
the 
eign 
pany 
“Ser 
Hov 
ploy 
and 
Tl 
stop] 
A lz 
lated 
No 1 
river 
latios 
in tl 
offici: 
extre 
may 
Ita 
Steps 
sured 
calcu 
4.25 | 
large 
ligati 








de] 


sr = Ww i ~e 7 Se. ae ae Sy’ ae 


77 © 


~ 


Oo my -L 





April 18, 1929 


THE SPECTATOR 





Casualty, Surety, etc. 











FOREIGN NEWS 





An ingenious method of starting fires was 
recently discovered in London. A garage own- 
er, possessor of a string of garages, suffered one 
loss after another, until within a year 6 garages 
had been destroyed by fires. In most cases an 
explosion preceded the fire. Finally guards were 
placed in the garages, unknown to the owner. 
It was then found out that the telephone bell 
was connected by a tiny wire with a battery and 
the gasoline tank. The owner made a trip to a 
distant town and at an hour when he knew the 
garage to be closed, put in a long distance tele- 
phone call, setting off the plant. He finally 
found on his return from one of these trips 
his due reward awaiting him. The severe 
winter all over Europe had not only caused a 
large increase of fire losses, but in marine circles 
a flood of claims due to ice and bad weather 
conditions is expected as soon as warmer 
weather sets in. 

El Economista, a Spanish paper, states that 
the foundation of the foreign bank of Spain 
is expected, whose chief purpose will be the 
financing of exports. There will be founded 
in connection with this bank an export credit 
insurance company with a capital of six mil- 
lion pesetas, of which the new bank will put 
up one-third, while ‘two-thirds will be sub- 
scribed by other interested parties. The Span- 
ish Government will set aside a fund of 60 mil- 
lion pesetas for export credit insurance pur- 
poses. The insurance will cover 75 per cent 
of unpaid export invoices and 20 per cent on 
goods which do not reach their point of destina- 
tion. 

Turkey has made the salvaging in Turkish 
waters a monopoly of Turks. However, while 
non-Turkish subjects are not permitted to sal- 
vage there are no Turkish enterprises to fill the 
void. Neither material, nor personnel nor 
experience are available. The result was that 
the Turkish Government licensed certain for- 
eign enterprises, like the Ocean Salvage Com- 
pany; the Scandinavian Salvage Union the 
“Semper Paratus and the Firm Mario Serra. 
However, the first officer of the vessels em- 
ployed in salvage operations must be a Turk 
and part of the crew also must be Turks. 

The severe weather has caused an entire 
stoppage of operation in the harbor of Antwerp. 
A large number of river vessels has accumu- 
lated and severe congestion is the consequence. 
No vessel leaves either up or down the Scheldt 
river and the loss to the harbor and the popu- 
lation, a large part of which depends on work 
in the harbor, is very large. The harbor is 
officially closed as ice floats make all shipping 
extremely dangerous and even a small mishap 
may block the entire river for a long period. 

Italian Social Insurance has recently taken 
Steps to increase the service given to the as- 
sured. The administration cost, which. was 
calculated at 12 per cent has actually only been 
4.25 per cent of the premium income and leaves 
large amounts free to meet the increased ob- 
ligations. 





H. G. BADGEROW RESIGNS 
Leaves Continental Casualty to Devote 
Time to Personal Affairs 

Cuicaco, Itt., April 8—Harve G. Badgerow, 
member of the board of directors, and vice- 
president in charge of the Fidelity and Surety 
Department of the Continental Casualty Com- 
pany, has tendered his resignation to take 
effect May 1. He is retiring from the com- 
pany to devote more time to his personal affairs. 

Mr. Badgerow put the Continental into the 
surety business January 1, 1923, and from the 
beginning the department proved a profitable 
venture. The underwriting experience has been 
excellent and it is reported that the showing 
made has not been excelled by any other com- 
pany during its first six years in the surety 
business. 

The future intentions of Mr. Badgerow have 
not been announced but it is believed that he 
will not retire wholly from the surety busi- 
ness. In the past he has been very active in 
association work. He was chairman of the re- 
organization committee of the Surety Associa- 
tion of America when it adopted the executive 
committee set-up, and the classified subdivisions. 
He is a former president of the Insurance Fed- 
eration of Illinois, was at one time president of 
the Surety Underwriters Association of Chi- 
cago, and was president of the Insurance Fed- 
eration of America in 1921. He also was a 
successful personal producer in a local agency. 


UNIVERSAL SAFETY CAMPAIGN 
Nationally Known Leaders to Participate 
in Series of Radio Addresses 

Between thirty and forty stations of the Na- 
tional Broadcasting Company will participate 
in the nation-wide hook-up which will broadcast 
a series of thirteen addresses featuring “Uni- 
versal Safety,” beginning Saturday evening, 
April 20, at 7:00 p. m. Charles M. Schwab 
will be the first speaker and nationally known 
leaders will follow alternately. 

Mr. Schwab’s subject will be “Safety as a 
Factor in Industry.” Other scheduled speakers 
are as follows: Robert P. Lamont, secretary 
of commerce, “Safety as a National Problem” ; 
James J. Davis, secretary of labor, “Safety 
and the Worker’; Madam Schumann-Heink, 
“Safety in the Home”; Dr. Miller McClintock, 
Harvard University, “Making Our Highways 
Safe’; Grover Whalen, commissioner of police, 
New York, “Enforcement as an Aid to Safety”; 
Joseph E. Sheedy, United States Lines, “Safety 
on the High Seas”; R. P. Crowley, New York 
Central lines, “The Railroads and Safety.” 

The other speakers will be announced later. 
All addresses will go on the air on eastern 
standard time and will be of fifteen minutes 





duration. 


Etna Casualty and Surety Engineers Hold 
Conference 

The Aétna Casualty and Surety Company, 
Hartford, held recently, a successful four day 
conference of its fidelity and surety field 
engineers. The conference made an especially 
intensive study of the problems surrounding 
contract bonds. 
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Ex-Governor Smith Allied With Insurance 

Former Governor Alfred E. Smith, of New 
York, will soon be listed as a director of two 
New York insurance companies. The Consoli- 
dated Indemnity and Insurance Company, of 
which John F. Gilchrist is president, announced 
the election of Mr. Smith as a director last 
week and Mr. Gilchrist stated last Monday that 
he would qualify and assume the. responsibili- 
ties of the office at the next meeting of the 
board of directors to be held on Wednesday, 
May 8. 

Mr. Gilchrist has been a close personal friend 
of the former Governor and Democratic Presi- 
dential candidate since their boyhood days. They 
attended the same schools and have been closely 
associated during the years that followed—years 
in which Mr. Smith reached national promi- 
nence in the field of politics and Mr. Gilchrist 
reached the heights in a career devoted to busi- 
ness. 

The Metropolitan Life Insurance Company, 
New York, nominated Mr. Smith as a board 
member at the last meeting and his election will 
be made official at the next regular meeting 
of the board on Tuesday, April 23. It is con- 
fidently anticipated that the election will be 
promptly accepted by former Governor Smith. 


Inland Casualty Licensed in Texas 
Dattas, Texas., April 1.—License to do busi- 
ness in Texas has been granted the Inland Cas- 
ualty Company of Hamilton, Ohio. T. A. 
Manning and Son of Dallas are State agents. 
The company is capitalized at $200,000. 


SOUTHERN SURETY 
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General Offices 
9th & OLIVE STS. ST.LOUIS, MO. 











Admitted Assets 


$11,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 
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Insurance Stocks 





The following quotations, as of April 16, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpPecTATOR will endeavor to supply the data: 

Bid Offered 


American Insurance Co. of Newark 

Clinton Gilbert, N. fr SARS cairo 26 

Arthur Atkins & Co., N.V.......... 2614 

Miliken & Pell, Sag N. Scepeewe's 26 

L. A. Hollander & Co. cae swe bs 27 

Gilbert Elliott & Co., N. ¥.C......: 2614 

merican Reserve Ins. Co. 

J. Roy Prosser & Co., N. Y........- 95 
American Salamandra 

Henry G. Rolston & Co., N. Y...... 87 
American Surety 

Lewis & Co., Hartford........ wmiee's 150 
Bankers & Shippers (new stock) 

Clinton See meg ho a ee 145 

Arthur Atkins & Co,, N. Y.......... 145 
Bagkers Indemnity (Ne N. ¥. Se. 145 

ankers Indemnit: ewark) (ex ci hts) 

Miliken & Pell, Wowark, N.§ er 24 

L. A. Hollander & Co., Nework Siewiale'e 23 
Baltimore-American (new stock) 

Oe a. ee eee 57 

Roy Prosser & Co., N. Y......... 5834 
enry Sani ar SENS 58 

Gilbert Elliott & Co. N. Y.C....... 58 
Brooklyn Fire 

Henry - pemnneee Go, Me Tose: 128 
Camden F 

Clinton Gilbert, DPM has o's let laiee 35 

Arthur Atkins & Co., N. V_.000 0020. 3614 

L. A. Hollander & Co., orn ry 3614 

Gilbert Elliott & Co., . 3614 
Carolina Insurance 

Clinton necvamag “om ie See ea Na c's OOo 44 

J. Roy > ere 45 

hsthur ye & oo. NL , seoeet 44 
Chicago F. & M 


Charles Sincere & Co., Chicago...... 18 
Commercial Cas. Ins. Co. 


Gilbert Eliott & Co., | 2 oe 45 
Continental Assurance. 

Charles Sincere Co., Chicago....... 86 
Continental Cas. 

oN SS: Ob ee 65 

Charles Sincere & Go, Chicago. ....- 66 
Continental Ins. Co. 

Lewis & Co., Hartford. . pikewnes 80 
Eagle Fire (Newark) 

ilbert Elliott & Co., N. Y.C....... 85 

Equitable Casualty & Surety Co. 

Palmer & Co., ye York City....... 45 

xcess Ins. Co. of America 

‘Gilbert Eliott & Co., N. Y.C....... ‘ 14 
Fidelity-Phenix 

Lewis & Co., Hartford......... eae 95 
Fidelity and Casualty 

Clinton Gilbert, N. ee 170 

Arthur Atki tkins & Co., _ ore ae 170 

J. Roy Prosser & Co., N. ¥ eer re 173 

Gilbert Elliott & Co., N. ¥.C....... 172 
Firemen’s Insurance Co. of Newark 

Clinton Gilbert, N. Y.............. 44 

Miliken & Pell, Newark, N. J....... 44 

Henry G. Rolston & Co., N. ¥ bistiese . 42% 








WE RECOMMEND 


National Surety 
Westchester 


McKINLEY & COMPANY 


Members New York Stock Exchange 
44 Wall Street 
New York City 


Beekman 1663 




















L. A. Hollander & Co., Newark...... 43 44 Missouri State Life (ex rights) 
Arthur Atkins & Co., N. Y.......... 44 45 Arthur Atkins & Co., N. Y......... = 
Gilbert Eliott = Co., 5 eae 43 44 National Liberty (new ‘stock) 
Lewis & Co., artford..... i winieela : 43 45 Henry G. Rolston & Co., N. Y...... 
Franklin Fire ‘ion hts) J. Roy Prosser & Co., ER oeches 
Arthur Atkins & Co., N. Y......... ~ 202 210 Lewis & Co., Hartford.............- 
Lo ERE ie i Late oars 30 36 Arthur Atkins & Co., WINWEs sooo see% 
Glens Falls National Surety (new stock) 
Oe tg Ae, pee Gn 62 64 Lewis & Co., Hartford.......02.-+-+ 130 
Arthur Atkins & Co., N. Y.. 62 65 National Union (iittebucg) (ex rights) 
if Roy Prosser & Co.,.N. Y. 63 64 J. Roy Prosser & = A ee 
Lewis & Co., Hartford.... c 63 65 Sie Bier aos. co or | 
Gilbert Eliott & Co., N. VY. Werte 63 65 New Amsterdam 
Glohe & Rutgers (new stock) Gilbert Eliott & Co., Nei eccesss . 
Clinton Gilbert, N. ¥........0.0cceces 1460 1480 New York Casualty 
Lewis & Co., Hartford...... 2.2... -- 1465 = 1485 J. Roy Prosser & Con.N. ¥...++.+++ 
Gilbert Eliott & Co., N.¥.C.0255%: 1455 1475 Lewis & Co., Hartford. . Ae 
Great American Ins. Co. Gilbert Eliott & Co., N. 2 oe 
eee ge ae a a 45 47 New World Life 
L. A. Hollander & Co., Newark...... 46 47 Charles Sincere & Co., Chicago...... 
J. Roy Prosser & Co., x. ag seecedies 45 46 Niagara Fire 
Arthur Atkins & Co., a Eee ee 45 46144 Lewis & Co., Hartford...........-.. 165 
Lewis & Co., Hectord” Seaver 48 50 North River Ins. Co. f 
Gilbert Eliott & Co., N. ¥.C......2: 46 47 Arthur Atkins & Co., N. Y.......... 425 
Hanover Fire Lewis & Co., Hartford. BIE ER 427 
Arthur Atkins & toed i, a 85 87 Pacific Fire 
wis & Co., Hartford eh 85 88 Henry G. Rolston & Co.,N. Y...... 170 
Gilbert Eliott & Co., N. ¥.C..... site 85 87 Peoples National 
Halifax Fire J. Roy Prosser & Co., noha ene 
J. Roy Prosser & Co., N. Y..... sees 41 4214 Henry G. estes & i x. y: 
Harmonia Ins, Co. Presidential F. & M 
G Roy Prosser & Co. erg stsessees 36 39 Charles Sincere & Co., Chicago...... 
hetour Atkins & Co., paemanee 36 39 Public Fire Ins. Co. 
Home (N. ara on Miliken & Pell, Newark, N. J........ 
ee ae 605 610 Providence-Washington é 
J. Roy & oh ae - 604 607 Lewis & Co., Hartford.........02+.. 875 
Gilhert Eliott & Co., PW . Gaccccses Oe 608 Republic Fire, Pittsburgh 
Lewis & Co., Hartford.............. 605 615 Henry G. Rolston & Co., N. Y...... 
Hudson Cas. Ins. Co. Security yo Eo of New Haven 
Palmer & Co., New York........+0- ‘ 9 11 Arthur Atkins & Co., N. Y.......... 127 
Importers and Exporters St. Paul oa & M., Ins. Co. . 
Arthur Atkins & Co., iosaweet vee 115 J, Roy Prosser & Co., Wat cessccvee 200 
Gilbert Eliott & Co., 7 ¥. fen. «ste 127 Southern Sure 
Ins. Co. of og America - ae mM... Eliott & Co., N. ¥. C.....6. 
Lewis & Co., Hartford..........e00- uy vesan 
Maryland Casualty J. Roy Prosser & Co., #- Epa serseaes 460 
Ciintoss Caer’, DY « cicccisccicicgp ces 149 152 Arthur Atkins & Co.. N E er rere 460 
Gilbert Eliott & Co., DESO Ss aero oss 148 151 Gilbert Eliott & Co., N. y. "Cc poses oe 460 

















Insuranee Stocks 


We wish to buy We wish to sell 

20 Aetna Life 200 Continental Casualty 

20 City of New York 100 Great Amer. Indem. 
500 Harmonia Insurance 25 Home Insurance 
100 New Brunswick 100 U. S. Casualty (New) 

75 Niagara 75 U.S. Fire Insurance 
100 Northern Insurance 25 U.S. Merch. & Shippers 

| 75 Stuyvesant Insurance 125 Westchester Fire 


GILBERT ELIOTT & GO. 


Members of New York Stock Exchange 
Members Assn. of Bank Stock Dealers 


26 Exchange Place BOWling Green 1200 
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Sun Life Assn 
Lewis & Co. a oe 2450 2500 
U. S. Fire Ins. Co. 
Henry G. Rolston & Co., N. Y....... 126 131 
J. Roy Prosser & Co., N. Y......... 128 131 
Lewis & Co., Hartford.............. 127 132 
Universal Ins. Co 
Arthur Atkins & Co., N. Y.......... 70 74 
United States Merchants & Shipper 
J. Roy Prosser & Co., N. Y......... 485 500 
Henry G. Rolston & Co., 2 N. Wveanes 485 500 
Virginia F. & M. 
Arthur Atkins & Co., N. Y.......... 132 138 
. Roy Prosser & Co., N. Y...... xoe ~aoe 141 
Westchester Fire 
Clinton Gilbert, N. Ln Wika pitta & ecerdaw eens 85 88 
Arthur Atkins & Co., N. Y......... 85 88 
J. Roy Prosser & Co., De cccesss 85 87 
HARTFORD STOCKS 
Aetna Casualty and heed 
Conning & Co., Hi Reatcaeme aes 1925 1975 
Lewis = - hg Hentied" TeaaeKeadcwnds 1900 1940 
Aetna Insurance Fire 
Conning & Co., Hartford........... 785 795 
Lewis & Co., Hartford. .... Saetredaee 765 775 
Aetna Life Ins. Co. . 
Conning & Co., Hartford............ 1430 1440 
Lewis & Co., Hartford.............. 1400 1410 
Automobile Insurance 
Conning & Co., Hartford............ 610 625 


Lewis & Co., Hartford.............. 610 620 


Conn. General Life 
Conning & Co., Hartford............ 2275 2325 
Lewis & Co., Hartford.............- 2275 2325 
Hatton -» Hartford 
ng bg SEMECIORE .ccccccccsece 1080 1090 
Lewis & Co., Hartford.............. 1090 1110 
Hartford Steam Boiler 
Conning & Co., Hartford............ 830 860 
Lewis & Co., Hartford.............. 825 850 
National 
ig & Co., Hartford............ 1480. 1520 
Lewis & Co., Hartford.............. 1460-1500 
Phoenix Insurance 
Conning & Co., Hartford............ 1015 1030 
Lewis & Co., Hartford.............. 1020 1030 
Travelers Insurance 
noe | & Co., Hartford............ 1910 1925 
Lewis & Co., Hartford............. 1900 1920 





Specializing 


NEWARK 


INSURANCE 
STOCKS 


MILLIKEN & PELL 


9 Clinton Street 
NEWARK, N. J. 


Newark Phone N. Y. Phone 
Market 0873 Bowling Green 6489 
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NEW ENGLAND STOCKS 
American Investment Securities Co, 


Chas. A. Day & Co., Inc., Boston.... 25 27 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston.... 15 20 
a md —— (new stock) 
A. Day arck. Inc., Boston.... 925 950 


COC e eee eee teers eesese 


ea & on ane Boston.... 465 485 
Ins, 


Chas. A. Day & Co., i, Boston.... 165 170 
Mass. Title Ins., Pfd. 


Chas. A. Day & Co., Inc., Boston. ... 25 35 
New England Fire 
om Inc., Boston. ... 48 50 
New yg yt 
A. Day & ; a Inc., Boston.... 625 650 
Old Colony Insurance 
Chas. A. eS Sn Inc., Boston.... 275 
ie gy 
A, Day & 4 Boston.... 875 900 
Springfield = and Marine’ (new) 
y & Co., rhe Boston.... 190 200 
United Life no Accident Ins. Co. 
Chas. A. Day & Co., Inc.. "Hestee. ~e 48 52 


Casualty and Surety Dinner 


The annual dinner of the Casualty and Surety 
Club of New York, of which John McGinley 
is president, will be held in the Drug and 
Chemical Club dining rooms at 85 John street, 
Thursday evening April 18, at 6:45 o'clock. 
The dinner will be informal. 


LIQUIDATION EXPENSIVE 


Winding Up Federal Automobile So Re- 
ported to Indiana Court. 

Some idea of how much figuring must be 
done during the liquidation of an insurance com- 
pany in receivership was revealed when Oscar 
L. Hays, an auditor, made a report in Superior 
court in Indianapolis in connection with the 
Federal Automobile Insurance Company re- 
ceivership, now pending in court. 

According to Hayes, the company was one of 
the “largest reciprocal insurance associations 
in the country” and it was necessary to employ 
fifteen junior and senior accountants with tech- 
nical knowledge of insurance to handle the jom. 
He also told the judge the work constituted one 
of the largest accounting jobs performed in 
Indiana during recent years. Twenty thousand 
audit work sheets have been used in analyzing 
the insurance contracts and the expense of oper- 
ations. Four hundred rolls of adding machine 
tape were used. The receivership was filed in 
February of last year. 
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tive stocks of its type. 








WE RECOMMEND 
INSURANCE COMPANY 


of Newark, N. J. 


We wish to direct your attention to this attractive investment opportunity. 
this Company have increased steadily during the past five years. 
$3.50 per share, yielding at current prices about 414%, liquidating value of about $66.00 per 
share and a market value of about $78.00 per share, this appears to be one of the most attrac- 


PREMIUMS WRITTEN 1926.......----++++++> $ 829,097 
PREMIUMS WRITTEN 1927 
PREMIUMS WRITTEN 1928 


Inquiries respectfully invited 
G. W. FANNING COMPANY 
Specialists 
BANK AND INSURANCE COMPANY STOCKS 
25 BROADWAY, N. Y. C., N. Y. 


oeeee eee eee eee eee 


errr errr rc e 1,825,845 


The earnings of 
With dividends at the rate of 


941,760 


Bowling Green 8902-9 

















Changes in Home Executive Staff 

(Continued from page 19) 
and private schools and entered the railroad and 
Pullman service, in which he was engaged 
chiefly in the Middle West until he joined the 
Home. In 1891 he became an examiner, in 
1893 correspondence clerk, in 1898 supervisor 
of Eastern agencies, in 1903 assistant secretary, 
in 1912, vice-president and in 1925 a director. 
His work with the company has been largely 
in the underwriting department, and he has gen- 
eral supervision over the Eastern and Western 
divisions. 

In that capacity he has been an important 
factor for a long time in the Western Union 
and served as its president two years, 1924- 
1926. He took an active part in the old East- 
ern Union and helped to organize the Eastern 
Underwriters Association and has been a mem- 
ber of its executive committee from the begin- 
ning. He was president of the New York 
Board of Fire Underwriters in 1919, president 
of the Insurance Institute of America, Inc., 
1924-1925, a member of a number of National 
Board committees and chairman of several of 
them. 

Mr. Ludlum has many outside interests. He 
is a director of the Chamber of Commerce of 
the Borough of Queens and has served in a 
similar capacity in the Chamber of Commerce 
of the State of New York. He is a member 
of the insurance advisory committee of the 
Chamber of Commerce of the United States, a 
member of the New York Board of Trade and 
Transportation and of many societies devoted to 
such various subjects as political science, natu- 
ral history, geography, zoology and genealogy. 
The number of his clubs, including golf clubs, 
is large. As a speaker and writer on insurance 
topics Mr. Ludlum has acquired a reputation 
that will not soon be dimmed. His felicity of 
expression has made the programs of various 
organizations enjoyable and valuable and his in- 
structive articles have appeared in the pages 
of many insurance journals. 

When he is relieved of official duties he 
anticipates devoting his time to his various 
chamber of commerce activities, golf, travel 
(of which he already has done much), reading 
and other recreations. His range of interests 
is so wide that he will not have trouble in oc- 
cupying his time enjoyably. 

It is expected that at the next meeting of 
the directors of the National Liberty and affi- 
liated companies, the corresponding official 
changes will be made. Mr. Tyner is at pres 
ent, president of the National Liberty, Mr. 
Kurth and Mr. Ludlum, vice-presidents. 


Century Indemnity Company Enters 
Canada 

The Century Indemnity Company of the 
United States has been licensed to transact in 
Canada the business of accident, burglary, for- 
gery, guarantee, plate glass, sickness automo- 
bile insurance excluding insurance against loss 
or damage by fire. A. M. M. Kirkpatrick has 
been appointed the” company’s Canadian chief 
agent. 
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esd aq 
Isn’t that Joe Jenks and his wife on the first deck?” 


“Sure. He can afford to go to Europe now that he’s 
selling Perfect Protection for Reliance Life’. 














NEW SHENANDOAH POLICIES 


An added source of income to you and a new 
way of instilling ideas of thrift in the men and 
women of tomorrow. 


CHILDS’ POLICIES 


They go into full benefit at the age of 5. With 
these new policies, you can offer your clients 
absolutely the latest, most modern and com- 
plete insurance program for children. 


Write us for information. 


CHARLES E. WARD, Agency Manager 


SHENANDOAH LIFE INSURANCE COMPANY 


ROANOKE, VIRGINIA 


R. H. ANGELL E. LEE TRINKLE W.L. ANDREWS 
President Vice-Pres. Secty.-Treas. 


(Former Governor of Virginia) 





























Protection for the 
Professional Income 


For several years, The Guardian has 
made available the broadest protection yet 
developed for the man of professional train- 
ing.... Its unique Professional Disability 
clause provides for a replacement of pro- 
fessional income when suspended by the 
insured’s inability to continue his usual pro- 
fessional duties... . Just another tool in 
the Guardian Salesman’s kit,—as progres- 
sive as it is valuable to both Agents and 
insured! 

an 


THE GUARDIAN LIFE INSURANCE 
COMPANY of AMERICA 


“The Company that Guards and Serves” 
NEW YORK CITY 














50 UNION SQUARE 




















A POLICY YOU CAN SELL! 


Our Company offers complete protection 


$5,000 
ALL IN ONE POLICY 
Any emul Gms 6. sc os cave cdiveieien $ 5,000 
Any accidental death.................0.. 10,000 
Certain accidental deaths................ 15,000 


Accident Benefits $50 per WEEK 
' for fifty-two weeks. 
$25 per WEEK thereafter 
(non-cancellable) 
Disability Income, Waiver of 

Premiums, etc. 
Also $5,000 “Preferred Risk” Policy—high value— 
low premiums; age 35, $19.91 per $1,000. Endow- 
ment age, 85—Juveniles, age 10 years and upward 
—Monthly Income—Non-medical. 
Insures and assures your client’s future and yours. 
Are you interested in an agency? Our Vice-Pres- 
ident, Eugene E. Reed, will tell you all about it. 
Write him direct—and directly. 


UNITED LIFE 
AND ACCIDENT INSURANCE CO. 


Seveend, INQUIRE! 


New Hampshire 
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Frank Talks With Industrial Agents 


ERE are a few suggestions for getting 
H prospects. The lapse and life register 

abound with them. Looking through 
your lapse register, you will find names of fams 
ilies you know who lapsed for one cause or 
another. Possibly they may be induced to re- 
vive to apply for new insurance. 

Are all of the families on your life register 
adequately protected? Have they as much in- 
surance as they can afford to carry? 

On the very first pages of your life register 
you will find some families who have carried 
insurance in the company for years. Some of 
the policies were originally written on babies 
and on small children who are now grown and 
self-supporting. Try them for ordinary and 
intermediate, or at least, for more industrial. 

Look for all children on your life register 
who are now ten years old (nearest birthday). 
They are now eligible for the adult form of 
policy. One company, at least, has trained its 
agents to prepare such prospects for the inter- 
view by furnishing its agents with a neatly 
multigraphed form letter to the parents, telling 
them that the child is entitled to more insurance, 
and that the agent will call and explain the 
proposition. These letters are mailed by the 
agent, half a dozen at a time, and he follows 
up the letters in the next few days with the 
promised calls. The plan has brought large 
and remunerative results. 

Ask the women from whom you collect when 
and where you can see their husbands, or grown 
sons, or any other male members of the house- 
holds. Very often you will get valuable in- 
formation which leads you into interviews re- 
sulting in ordinary. 

Watch for the marriages on your route. 
They are a fruitful source of good prospects. 

Changes of employment and promotions fre- 
quently mean an increase in salary or wages. 
When you know about such events, follow them 
up with a call. 

Changes of insuring age gives you a good ex- 
cuse to talk ordinary. You can show the pros- 
pect that he will save money not only on the 
current year’s premium, but on the premiums 
every subsequent year the policy is in force, by 
applying for insurance before his age changes. 
Some agents use a form letter in these cases to 
prepare the prospect for the interview. The 
letter alone is absolutely worthless. Followed 
up by a call, it brings good results. 

As the result of the payment of every claim, 
whether for death or maturity of an endow- 
ment, you should be able to write new business. 
Even if there is no new insurance to be had 


in the immediate family, the claimant doubtless 
has relatives or friends with whom he has in- 
fluence, or he will give you a strong letter ex- 
pressing appreciation of the company and its 
service to beneficiaries and policyholders. Such 
letters carry great weight, especially in the 
neighborhood where the claim has been paid. 

Another way to get prospects is to ask those 
whom you close to give you the names of a few 
friends or relatives who might possibly be in- 
terested in insurance; or, even if you fail to 
close, ask for such names. A few months ago, 
accompanying an agent on a call, we found the 
prospect believed in insurance but was unin- 
surable. Asking about the other members of 
the family, we were told that the man’s sons 
would soon be in the market for $5000 or $10,- 
000 ordinary. 

Your intimate friends are good prospects, and 
they can suggest other prospects to you, if they 
have confidence in you as a life insurance man. 
Make friends not only of the people on your 
debit, but of others with whom you deal. 

Looking over the foregoing lines, an old 
though recurs to me: the trouble that many 
agents have is not really finding many good 
prospects, but in keeping a systematic prospect 
file. Every day should bring some additional 
names to the list. It is a great mistake, how- 
ever, for the agent to try to remember these 
namés. The better way is to jot them down 
in a memorandum book, or on cards, which 
the company furnishes for this purpose. These 
should be arranged systematically. This only 
requires a very small amount of time. Such 
handling of prospect lists enables the agent to 
have sufficient material on which to work all 
of the time, and he can leave his office every 
morning with the day’s work definitely planned. 
This saves time, results in a larger number of 
daily calls, and finally, in more sales and a 
larger pay check. 


ORDINARY OR INDUSTRIAL? 

Shall I solicit this prospect for ordinary or 
for industrial? Surely this is a question which 
must arise every now and then in the mind of 
the agent who sells both kinds of insurance. 
There is no clear dividing line separating the 
prospects into two groups, and the answer must 
always depend largely upon the agent’s good 
judgment. 

However, here is one consideration, which when 
weighed carefully will nearly always help you 
reach a wise decision. There is a very high 
lapse ratio on high premium industrial policies. 
If the weekly premium on the policy amounts 
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to more than fifty cents, and certainly if it is 
as much as seventy-five cents or a dollar, and 
the prospect can get ordinary insurance, the 
ordinary form is the better kind of insurance 
to solicit, even if premiums are to be paid 
monthly or quarterly. 

Sometimes the agent acts impulsively in a 
case of this kind. Immediate gain to himself, 
and not the future consequence, is his sole 
consideration. Fifteen or twenty times on the 
weeks’ increase is alluring, especially if he has 
a heavy industrial lapse facing him at the mo- 
ment. But will such business stick? The 
chance is that it will not, and sooner or later, 
generally sooner, the new business will lapse, 
because the policyholder will discover that he 
could have obtained a better bargain for his 
money in an ordinary policy. 

A lapsed policy—ordinary or industrial—not 
only means a financial loss to the agent, but 
what is worse, the former policyholder with or 
without reason seldom feels kindly towards 
either agent or company, and he may have suffi- 
cient influence to do considerable harm in his 
neighborhood, making the agent’s path hard to 
travel. 

The business which is sold right is the busi- 
ness most likely to persist. It is not only prof- 
itable, but it is easy to collect on. Only severe 
financial difficulties are likely to cause lapse. 

Industrial insurance is a splendid thing—it 
fills a real and a very great need among people 
who are only able to meet their bills weekly 
or twice a month, but it is not the better form 
of protection to sell others. No sensible auto- 
mobile salesman would think of trying to in- 
duce a man earning $10,000 a year to buy a 
Ford runabout, any more than he would think 
of trying to sell a Packard sedan to a man 
whose salary is only $50 a week. 

It is far better to forego an immediate gain 
than it is to stand a certain, if remote loss, 
and at the same time to lose a customer and 
his good will. This is exactly what happens 
when you do not fit the policy to the prospect’s 
pocketbook. 


WuHeEN Business Is DuLL 

When results have been poor, are you dis- 
posed to complain of hard times, or do you 
calmly analyze the situation? 

Due to various causes over which the agent 
has no control, such as unemployment and bad 
business conditions, there will occasionally be 
a slump in production, but not every slump has 
such a cause. Too often the trouble is within, 
and not without. 
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When you find your writing falling off, it 
is a good time to check up on yourself. How 
many actual interviews—not mere calls—have 
you had during the week? By an interview, I 
mean explaining your proposition to your pros- 
pect. Have you asked his age, the amount*of 
insurance he carries, whether all the members 
of the family are protected? Have you ex- 
plained your own policies? Have you utilized 
all of the spare time you had, or have you 
played checkers at the fire station, or slipped 
off and gone to.a baseball game? 

Keep tab on the number of your weekly in- 
terviews for awhile. List the sales you made 
and the amount of insurance sold. No matter 
how dull business is, if you will see enough 
people, you will certainly close some business, 
for there has never been a time, no matter 
what conditions existed, when pecple did not 
buy some life insurance. 

Do not be frightened away too easily by the 
man or woman who says: “I have no money.” 
If you can get inside and talk long enough and 
persuasively enough the prospect may decide 
to take some insurance anyway. The “no 
money” gag is just as often an excuse as it is 
a real reason. 

One way of continuing the interview is by 
saying: “I know it, but you are going to buy 
some insurance later, and now while you have 
the time, I want to explain my proposition to 
you. It requires no money for you to hear 
me talk a few minutes.” 

Another way to hedge is to say: “Well, 
I’m not certain that you would want a policy, 
even if you had the money to pay for it, until 
after I have told you about what I have to 
offer. I’m not asking you to buy ‘sight un- 
seen, but only to give me an opportunity to 
show you what I have to offer you.” 

As long as a prospect shows interest and 
asks questions, do not be in a hurry to leave, 
no matter what the prospect has said about the 
lack of money. These very. questions indicate 
real interest, and if you persist, you may 
Close, notwithstanding the objection. 

Again, the “no money” excuse may some- 
times be overcome by showing the prospect how 
easy it is to pay by the week, how small a sum 
is actually required. Say to him: “Life in- 
surance is not really an expense, any more than 
money checked out of your regular account 
into your saving account.” 

And again, stress the point that if death 
comes when times are hard, that it is all the 
more important to have ready money to meet 
the unusual expense. An insurance policy is 
the best and the easiest way to provide this 
money. 

Such sales methods, intensively applied, will 
unquestionably bring some business. 


RepuCING ARREARS 


Once I asked a seasoned industrial man what 
could be done to reduce arrears. “Well, you 
‘can lapse the business off” he replied slyly. 

Such a method, of course, is like locking 
the barn door after the proverbial horse has 
been stolen. Arrears are a disease, and as in 


all physical maladies, prevention is easier than 
cure. 

To begin at the very beginning: if the agent 
will write the best grade of industrial business 
possible, it will be easier to collect, and less 
likely to run on arrears. Start the policyholder 
right. If the company’s rule requires one or 
two weeks’ premiums collected when the ap- 
plication is written, collect that amount. Do 
not advance it yourself. Do not content your- 
self with the minimum when you think you can 
get more. Ask for four weeks’ premium. No 
harm can come of the asking, and then, when 
the policy is issued, the insured starts with ad- 
vance payments. Try to keep him paying in 
advance. 

Do not neglect the advance pay on your col- 
lection book. How many times I have heard an 
agent say, as he showed me his collection book: 
“Just look at that; at one time they kept it paid 
in advance, now they are three weeks in 
arrears.” By watching these cases, you can 
call on the families while they are still run- 
ning in advance, and usually you can get some 
more money. This is the time to go, not when 
the premiums are paid to even date, or the pol- 
icy is in arrears. 

Whenever possible, talk in terms of money, 
not in terms of time. If the weekly total of 
the family’s premiums is $1.35, do not tell 
Mrs. Jones you want two weeks’ premiums, but 
ask for $2.70, or $5.40. Time and time again 
I have seen successful assistants or special 
agents collect all arrears and two weeks in ad- 
vance simply by saying, “Mrs. Brown, it takes 
$6.60 to put your insurance in force.” 

When a claim, a cash surrender value, or a 
matured endowment is paid in a family, it 
affords a splendid opportunity for collecting on 
all the other insurance in the family, whether 
such insurance is in arrears or not—another 
step in prevention. 

All companies set aside certain days in the 
week for making regular collections, but watch 
the pay days on your debit. Suppose for 
example, many of the men on your route are 
railroad employees, receiving their wages the 
first and the fifteenth of the month. If the 
first happen to fall on Wednesday, you had 
better call on these families the following 
Thursday and collect two or three weeks’ pre- 
miums than to wait until Monday, for by that 
time some one else will have probably beat you 
to the pay envelope, and nothing will remain 
for you. 

I know that to some extent such calls upset 
the week’s routine, but had you not better suffer 
a little inconvenience than to carry high arrears 
and stand a heavy lapse? Besides, if this part 
of your debit is collected on Thursday, it leaves 
a part of the regular collection days for solicit- 
ing new business. 

Here is another method I have seen tried with 
success. Mrs. Brown has become educated as 
to her privileges. She will say: “I have 
four weeks before you can lapse my insurance.” 
Ask her to let you see her policies. Direct her 
attention to the clause providing that premiums 
are payable weekly in advance. Tell her this 
is one of the terms of the contract. Such a 
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scheme has impressed many a policyholder who 
wanted to delay payment. 

Here is another simple plan that has fre- 
quently worked with success. Tell the delin- 
quent policyholder that if death occurs, the 
claim papers cannot be presented to the home 
office until all arrears are paid—(this is really 
a requirement of nearly all companies). Ask 
her if she would wish any delay to occur be- 
tween death and settlement of the policy. 

Finally, don’t wait until a policy is three or 
four weeks in arrears before bringing pressure 
to bear. As soon as the policy begins to slip 
into arrears, go to work. If you need help on 
the hard cases, call on your assistant. 

There are many arguments in favor of keep- 
ing insurance paid in advance, but hard, per- 
sistent effort, and regularity in making collec- 
tions is, after all has been said, a method 
superior to all such arguments. 


PREVENTING LAPSES 

The time to begin fighting lapses is wher 
you sell the business. Collect at least two 
weeks’ premiums with every application. Then, 
when you deliver the policy, collect two weeks’ 
more. In this way, every policy goes in force 
with its premiums paid four weeks in advance. 
Regularity in collecting will help you keep the 
insurance paid in advance, and likelihood of 
lapse is lessened. 

A very successful agent I know also takes 
a further precaution. When he delivers a pol- 
icy, he re-sells it. That is, he impresses on 
the premium payer each policy’s benefits and 
its terms. Finally, just before handing the pol- 
icy over to the premium payer, he calls espe- 
cial attention to the play on which the insur- 
ance is written—usually printed on the first 
page of the policy. This agent deems this last 
step highly important, because it makes it 
very much more difficult for the unscrupulous 
agent of another company, the “twister,”—and 
there are still some of them abroad in the 
United States—to upset his business. 

Business that is sold right sticks much bet- 
ter than business that is sold by slip shod 
methods. 


Now Showing—The Old, Old Story 

In the Paramount all-talkie “The Wolf of 
Wall Street,” the maid, beautiful Nancy Car- 
roll, is engaged to marry a chauffeur, Arthur 
Rankin. Her fiance puts all his savings into 
“Rocky Mountain Copper,” and comes out on 
the short end. 

“T’ve put all my savings into it,” wails Ran- 
kin in the talkie, “and even borrowed on my 
life insurance policies. And now I’ve lost every 
cent.”—Conmutopics. 


Hope & Dobbins Firm Continues 

The National Life Insurance Company, Mont- 
pelier, Vt., has appointed George M. Hope, Jr., 
and Hugh C. Dobbins, general managers for 
the State of Georgia, following the deaths of 
the late Capt. George M. Hope and the late 
Walter C. Dobbins, the fathers of the now 
general managers. 
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Making the Most of Life 


By Witt1am C. Morton 


Agent, National Life and Accident, Nashville, Tennessee 


the greatest thing a man can do in this 

world is to make the most that is possible 
out of the stuff that has been given him. To 
do less than this is to do less than is expected 
of any man and should not be sufficient to satisfy 
any human soul. In fact, this is what may be 
termed success in the insurance or any other 
business and there is no other. 


I AM sure that no one would dare deny that 


It is not a question of what some one else 
can do or what they can become, which every 
debit man should ask himself, but it is more 
personal than that. The question that concerns 
us is: What can I do? To illustrate: The 
debit I now have was formerly in charge of a 
man who was and is an excellent insurance 
man, and it would not help me very much to 
debate what he did or did not do except to 
fire my own enthusiasm; more than this would 
be useless. The thing that concerns me is: 
What shall I be able to do with the material 
I have at hand? If another agent has made a 
promotion on the debit you now have, that is 
no special reason that you can do the same, 
although such a fact can be used to very great 
advantage. If, on the other hand, some agent 
has failed on the debit you are now carrying, 
there is no logical reason why you should have 
to do the same. It may be that your predeces- 
sor has made things a little more difficult for 
you than was necessary, but your salesmanship 
will be weighed in the balances if you are able 
to overcome it and make friends where the 
other man made enemies. The thing to do, and 
the greatest thing you can do, is to make the 
most of your debit life as you have found it. 
Determine within your own self that you will 
make history; that you will do what the other 
man did not or could not do, in other words, 
that you will make a record worthy of emula- 
tion, and that will be spoken of, long after 
you are promoted. That is the thing that really 
counts and is what it takes to help you get the 
most out of life. 


The longer I stay in the business, the more 
do I appreciate the nobility of the calling in 
which I am engaged. My greatest thrill comes 
in serving those on my debit, in making them 
my friends and boosters and well wishers; this 
is one way of getting the most out of life. That 
is what places a man in the very forefront. 
Just think: No man, hardly excepting the 
Minister of the Gospel, has a greater mission 
to fulfill than the debit man! I see this every 
day that I live because I try-to conduct my 
own debit in such a way that my policyholders 
will regard me as their good friend. When 
they think I can serve them, it is a distinct 
compliment to me to have them consult me. 
This should be the ambition of every debit 
man. Make the most out of life. 

There are many things that will enable us 


to get the most out of life not the least of which 
is an iron will. An iron will without principle 
would produce a Napoleon, with character, a 
Wellington or a Grant, untarnished by ambi- 
tion or avarice. An iron will with a strong 
religious sentiment will produce a Luther; with 
selfishness and cruelty, a Nero. It is certain 
that power without character will always prove 
fatal to its possessor. And there is not a single 
exception in all history. Our habits or our 
temptations are not and should not be our mas- 
ters but we must be theirs. Even our yielding 
conscience tells us in unmistakable terms that 
we could resist; and that were we determined 
to master them, there would not be required 
for that purpose a stronger resolution than we 
know ourselves capable of exercising, The man 
who takes a debit with any company and who 
lacks will power and character will have to 
acquire both before he can rise to higher 
heights. The man who gets the most out of 
life is not the man who tries to lift himself by 
his bootstraps, that is by his own power, but 
by serving others, attracts the influence of 
those who are more influential than himself. 
The story is told of a woman who died in the 
tenement district of London. It is said that 
she had no influence in her community, but 
that she was a devoted mother, which is, after 
all, the greatest of all compliments, and that 
her entire life and love were centered in an 
only son to whom she taught two phrases. It 
was her philosophy that these would carry men 
through any difficulty if they were allowed to 
govern their lives. The phrases were: “I will” 
and “God help me.” As the story goes, years 
later, the son of this unknown woman, whose 
wisdom had impressed upon his mind true mo- 
tives that had vitalized his life, met a thief 
groveling in the gutter, in the very depths of 
wickedness, and in an almost hopeless endeavor 
sought his reformation. Nothing that he did 
seemed to have any perceptible influence on the 
perverse, and unresponsive nature of the man 
“down and out.” Finally, after patient, appar- 
ently fruitless, effort, he was led to speak one 
day of the two phrases that had helped to 
make his own life what it was, but even then, 
it seemed to him almost like a desecration to 
use his mothers watchwords on such a villain. 
But to his great surprise, the faint spark of 
manhood in the lost man responded to the idea 
of his being able to save himself by the help 
of some one else. “If you win in this great 
fight,” said his helper, “I will give you a 
championship belt with the two mottoes em- 
broidered upon it in gold.” From that very 
moment, it is said that the wicked man’s re- 
formation was effected, and he started out to 
win the prize, the championship belt. He came 
through and became one of England’s fore- 
most citizens. 
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But this story only illustrates the truthful- 
ness of the fact that no debit man should ever 
allow himself to become discouraged. When 
collections seem “bum,” and business hard to 
write, he should consider it all more or less a 
state of mind and resolve that he will change his 
mental make up. I know of nothing so help- 
ful as scattering sunshine wherever you go. 
Become friends with every person you meet 
and have it said of you when you have left 
that “he was the best man, that I have ever 
talked to.” If you do not sell any kind of in- 
surance, you can spread optimism wherever 
you go, and an optimistic man can always sell 
where others fail. 

Do not get the grouches because of seeming 
circumstances. It is said that Lord Eldon, 
who sat in the British Parliament for a half 
century was the son of a coal miner. He did 
not let circumstances daunt him and neither 
should the debit man. Let nothing deter you 
from your purpose. Do not seek an alibi in 
the weather or anything else. Be a winner at 
all times. If things do not seem to be going 
as you think they should, if you want to begin 
to get the most out of life, just bear in mind 
that Franklin, one of the world’s greatest states- 
men, and the apostle of thrift, was but a poor 
printer’s boy, whose highest luxury at one time, 
was only a penny roll, which he ate in the streets 
of Philadelphia. How would you like to have 
been the man who sold Franklin that roll? 
You may be selling the same thing, except in 
a different form when you place a small ten 
cent policy on the life of some person who 
may some day grace the pages of history. It 
may be that the small effort that you put forth 
will some day be the means of keeping alive 
the spark of ambition which will enable some 
person yet to arise over circumstances’ which 
want to hold them down. Both Eldon and 
Franklin knew the pressure of limited circum- 
stances, and demonstrated that poverty even 
is no insurmountable barrier to success. 


Get the art of self-cultivation if you would 
get the most out of life. Enjoy life by being 
more and more efficient. And increased effi- 
ciency will reward you more and more abund- 
antly as you travel along the pathway of life. 
Nothing is so uplifting to a debit man than to 
know that he knows a little more about his 
work this week than he did last and that the 
obstacles which once seemed almost impossible 
of accomplishment are now but a very easy 
matter because he knows the meaning of deter- 
mination. J. Hamilton at one time made the 
statement: “Perservering mediocrity is much 
more respectable and unspeakably more useful, 
than talented inconstancy.” And Alexander 
Dumas said this: “How to constitute one’s self 
aman? Nothing harder if one knows not how 
to will it, nothing easier if one wills it.” Learn 





















THE SPECTATOR Thursday 


Provident Mutual : 


Life Insurance Company of Philadelphia 


Some Problems Pennsylvania Founded 1865 * 


Agents entering the business find Provident P. 


+ 
of Longevity “tools” exceedingly effective—New Disability to 
N 


Feature—Accidental Death Benefit—New Re- 



































































NOW READY 


CPCCA TAOS 





tirement Life Income Features—Special Class as 
An Aid to Individual and Public Health Policies —Low Premiums — Low Net Cost — “ 
Prompt and Friendly Home Office Service— po 


National Adevrtising — Direct Mail — Educa- th 
tional Course—Health Preservation Service— th 
Sixty-three Years’ Accumulation of Policy- mi 
holders’ Good Will. a 
By Frederick L. Hoffman, LL. D. a 


Write for Information 
Consulting Statistician The Prudential Insurance 
Company of America ph 


A Broad and Absorbing Review of Factors Af- 
tecting Health and Length of Life 























The scope of this valuable work is shown 
by its chapter titles: 


Introduction | On mu OpIc _ ! “ 
Mutual) 











What is Longevity ' 
Problems of Human Increase aging tes mens 


The Marital Death Rate VOL. IV APRIL, 1929 No. 4 


3 vic 








Fecundity and Birth Control gre 
a Ope ge Lives m lar 

e Health of Primitive Man ite 
ae a a Death Rate AN EXCUSE ous 

e Health of the Negro for poverty can never be found in the -” 
The Dangers of Motherhood ownership of good life insurance, es- pi 
The Bar Sinister : ? spr 
Health in the Tropics pecially that offered by a company swe 
What Causes Death now over four score years in business. its 
Vanishing Malaria em 


When the Heart Fails THE CONNECTICUT MUTUAL | _ 


The Increasing Menace of Cancer LIFE INSURANCE COMPANY afte 


Social Diseases ont 
| Resistant Tuberculosis HARTFORD ait 
No Diphtheria 1846 Over 82 years in Business 1929 and 
Smallpox and Vaccination try 
What is Hodgkin’s Disease? ‘a4 
What is Addison’s Disease? “8 
Sunlight and Health i 
The Human Constitution sa 
The Price of Health in Industry We have something to offer in the way hay 
Long Life in the Army ae 
Health and Long Life in the Navy of a general agency that is very attractive to tell 


Living Underground . ’ ; 
Americans in Liberia find with an old, conservative life company. It 
man 


Health Progress of East Africa , 2 F ‘ 
Living in the Arctic It will pay anyone interested to investigate. | mor 


The Rockefeller Foundation 
America’s Bloody Trail 
Tired of Life 


Disease Inheritance 


PRICE, $6 | BOX 5 4 


Liberal discounts on quantity orders 
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more than you ever’ knew before. Do not be 
content with staying in a rut. The knowledge 
that is real power is the kind that enables you 
to overcome by practical experience the ob- 
stacles that you have had to contend with in 


the past. Profit by your mistakes. 


The happiest scene I have ever beheld is an 
educated and cultured and well trained mind. 
Perhaps this was what inspired Daniel Wise 
to remark: ‘The mind is the glory of a man. 
No possession is so productive of real influence 
as a highly cultivated intellect. Wealth, birth, 
and official station may and do secure to their 
possessors an external superficial courtesy, but 
they never did, and they never can command 
the reverence of the heart. It is only to the 
man of large and noble soul, to him who blends 
a cultivated mind with an upright heart, that 
men yield the tribute of deep and genuine re- 
spect.” Then he continues with this usepful 
philosophy : 


THE Price oF SUCCESS 

“But why do so few men of early promise 
whose hopes, purposes and resolves were as 
radiant as the colors of the rainbow, fail to 
distinguish themselves? The answer is ob- 
vious: they are not willing to devote themselves 
to that toilsome culture which is the price of 
great success. Whatever aptitude for particu- 
lar pursuits nature may endow to her favor- 
ite children, she conducts none but the labori- 
ous and the studious to distinction. As the 
magnificent river, rolling in the pride of its 
mighty waters, owes its greatness to the hidden 
springs of mountain nooks, so does the wide 
sweeping influence of distinguished men date 
its origin from hours of privacy, resolutely 
employed in efforts after self-development. 
Away, then, young man, with all dreams of 
superiority, unless you are determined to dig 
after knowledge as men search after concealed 
gold! Remember that every man has in him- 
self the seminal principle of great excellence, 
and he may develop it by cultivation if he will 
try.” The man who does not develop his brain 
in the insurance business will not be able long 
to survive and the older the institution gets, the 
harder it will be to “hang on.” First learn 
how to conduct the business, and after you 
have demonstrated that fact, a place will be 
reserved for you so that you may be able to 
tell others also. Prepare to grow or go. 

In getting the most out of life as a debit 
man, it must be borne in mind that while 
money is not the main object of our work, yet 
at the same time, it does play a very impor- 











TWO OPPORTUNITIES 


WANTED: First class, high grade, experi- 
enced insurance men as State Managers in 
Ohio or Maryland. Only men who are per- 
sonal producers and experienced in field or- 
ganization need apply. Must be of good 
reputation and able to furnish good and suf- 
ficient bond. This is the kind of company 
it pays to represent. A powerful organiza- 
tion, over 121% solvent, American Experi- 
ence Tables. Reliable service and a full line 
of desirable policies. 


GRAND LODGE, A. O. U. W. 




















1121 Chapline St., Wheeling, W. Va. 
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tant part. But true wealth does not make 
others poorer. The richest man in the world 
is the man who can live without his riches. and 
is content to enjoy what others own; who 
does not believe that the best part of the farm 
is conveyed in the title deed; who can enjoy 
a landscape without owning the land; who sees 
“books in the running brooks, sermons in 
stones and good in every thing.” 

If you wish to get the most out of life and 
be the richest man in the world, remember that 
the richest man is he who absorbs into himself 
the most of the best of the world in which he 
lives and who gives the most of himself to 
others. He is the richest man in whose posses- 
sions others feel richest. To be really rich in 
the truest sense is to have a strong, robust con- 
stitution; to have a hearty appreciation of the 
beautiful in nature; to have access to the master- 
pieces of art, science and literature; to have 
admission to great men and women; to have 
a past which haunts not with remorse; to have 
a mind liberally stored and contented. It has 
been said by some one very aptly: “Win gold 
and wear it” for the vain man. A generous 
man’s “win gold and share it”; a miser’s, ‘ 
gold and spare it”; a profligate’s, “win gold 
and spend it”; a brokers’, “win gold and lend 
it’; a gambler’s or a fool’s, “win gold and lose 
it,’ but the wise man’s motto should :be 
“Win gold and use it.” It is true that many a 
man lives in a palace but his soul lives in an 
alley. There is no greater sphere of activity 
known to me where a man can get as much 
pleasure as he can in consistently serving on the 
debit where he has an opportunity to serve 
people who really need to be served. You may 
not make much money, if you do not work, but 
if you work, you will not only make money, but 
you will also get that thrill that carries with 
it that sentiment expressed in the cartoon: 
“Ain't it a grand and glorious feeling?” 


‘win 


Wayland has stated a very effective way for 
getting the most out of life, which is not by 
spontaneous efforts but by constant, everyday 
kind of work. Hear what he says: “Wealth 
is not acquired, as many persons suppose, by 
fortunate speculations and splendid enterprises, 
but by daily practice of industry, frugality 
and economy. He who relies upon these means 
will rarely be found destitute, and he who 


relies upon any other will generally become a 
bankrupt.” 


The man gets most out of life who puts most 


in. 





Wanted 


Underwriters who know the best 
in Disability Coverage when they 
see it should get in touch with us. 
We have some valuable territory 
open in Pennsylvania, Michigan, 
Indiana, Illinois Missouri and 
California. 

Our policies feature a full line of 
non cancellable “Gold Seal,” 
Forms, Non Medical, First Day 
Protection if desired. 

Progressive Agents Will Write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 











A HAPPY CHOICE 


In considering a life insurance career, 
one may be somewhat in doubt as to 
which company to choose. As a man 
looks carefully over the life insurance 
field, he sees a number of institutions 
with which any agent might feel proud 
to be associated, but we do not believe 
that he can find a company more 
worthy of his confidence and esteem 


than the 


Massachusetts Mutual 
Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quar- 


ters of Insurance in Force 
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Scranton - Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for . 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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Prominent Agents and Brokers 


LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 

















Actuarial 





1865 D wre Parks Fackler 
aes t - a ¥ 


FACKLER and ‘BREIBY 


Consulting Actuaries 
Calculations Consultations 
Audits Vv 


25 CHURCH STREET NEW YORK 


MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 


WOODWARD, FONDILLER and RYAN 


75 Fulton St. 
New York 


Richard Fondiiler 
Jonathan G. Sharp 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


JAMES H. WASHBURN, F. A. I. A. 
Consul 


Cable Address: 
420 LEXINGTON AVE. 
Room 101 Memorial Bldg., Nashville, Tenn. 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 

: INDIANAPOLIS 


Kansas City 








Omaha 


















SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bidg. ATLANTA, GA. 























Actuarial 


Independent Adjuster 





Colcord Bldg. 





GEORGE B. BUCK 
ACTUARY 


falizing in Employee's 
Beocnt and Pension Funds 


25 SPRUCE ST. NEW YORK 





JNO. A. COPELAND 
Consulting, Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 


ERSTON L. MARSHALL 


CONSULTING ACTUARY 
919 Hubbell Building 
DES MOINES, IOWA 


T. J. McCOMB 
CONSULTING ACTUARY 


FRANK M. SPEAKMAN 
Consulting Actuary 


THE BOURSE PHILADELPHIA 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 


SIDNEY H. PIPE, 
Fellow, Actuarial Society of Am erica, 
Fellow, American Institute of Actuaries, 
Associate Ts ay) Institute of Actuaries. 
MAJOR E. | ALLEN, D. S. O., 
Associate, yet. Society of America. 


PIPE & ALLEN 


Consulting Actuaries 


1711-1712 Metropolitan Bidg., Toronto, Ont. 





ADJUSTERS & APPRAISERS 


LIMITED 
Incorporated 1914—-Dominion Charter 


Claim Adjusters for Insurance Companies 
UNDER ALL POLICIES 


HEAD OFFICE: 


465 St. John St, Montreal. 
Telephone Main 3300-2607 


BRANCH OFFICE: 11 Mountain Hill, Quebes City 








OKLAHOMA CITY, OKLA. 


PRODUCING PERMANENT 
POLICYHOLDERS 


Embracing Sales Plans of 
144 Leading Life Underwr ters 
This valuable new salesmanship book is 
divided into two parts, one designed e«pecially 
for inexperienced life insurance solici: ors, and 
the other for experienced life unde writers. 
The chapter titles are: 


PART ONE—FOR THE INEXPERIENCED 
AGENT 
neasomne Prospect- Cains the Transac- 


4 
Common Sense Ap- Selling Insurarce to 
Pproac omen 
Meeting Objections Nailing Lapses at 
with a Smile Their Sourc. 
Things to Know—Some to Forget 


PART TWO—FOR THE EXPERIEN( ED 
UNDERWRITER 


Soties a Definite -~ Off the Beaten 


Keeping Old Con- i lnsur- 
tracts Bright ance 

Cracking Some Hard Newer Plans of Pro- 
Nuts tection 


Agency Building and Claims Service 
Producing Permanent Policyholders 


sets forth many proved plans and _ business- 
getting experiences of men who have made 
outstanding records in the life insurance busi- 
ness and are thus qualified to offer sound 
advice and suggestions to others. 


This practical work is substantially 
bound in cloth and contains 224 pages 


Price, $2 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 

















R. M. MESSICK 


Consulting Actuary and Adjuster 


Flatiron Building 
DENVER, COLORADO 











Liability of Automobile Users 
for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
ao. * . .. Sre 100 = -:. 36.0 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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PRUDENTIAL NOTES 

Assistant Superintendent John H. Neabor, of 
Flushing, L. I., has been promoted to the posi- 
tion of superintendent at Maspeth, L. I., and 
Assistant Superintendent John M. Varney, of 
Hempstead, L. I., to superintendent of the new 
Rockville Centre, L. I., district. Both of these 
men have made most commendable records while 
in the service of the Prudential. 

Assistant Superintendent Frank J. Mandel 
and Agent Frederick W. Locke, of the Brook- 
lyn Number 3 district, have completed thirty 
and thirty-five years of service, respectively. 

Ernest Winter, formerly an agent in New 
Brunswick, N. J., has been promoted to be an 
assistant superintendent in Perth Amboy, N. J. 

On March 30, 1929, Agent James J. Maloy, 
operating in the detached assistancy in Free- 
land, Penna., of the Hazelton, Penna., district, 
retired from active service with the company 
after having completed over 25 years. 

William E. Todd, formerly Division N In- 
spector, has been promoted to the position of 
superintendent in the Norfolk, Va., district, suc- 
ceeding Superintendent Raymond H. Piatt, who 
was transferred in the same capacity to Beth- 
lehem, Penna., on that date. The promotion of 
Superintendent Todd was made in recognition 
of many years of loyal and constructive service 
to the company in the capacities of agent, assist- 
ant and inspector. 

The good work of several Division F agents 
has been rewarded by their promotion to the 
position of assistant superintendents. They are: 
Thomas E. Roan, of Cleveland Number 2; Max 
Lassman, of Cleveland Number 3; Michael J. 
De Vore, of Cleveland Number 4; Clarence A. 
Beihl, of Wheeling ; Edward F. Dunn, of Cleve- 
land Number 5, and Arthur P. Gorman, of 
Akron Number 1. 

Superintendent R. E. Baker, of the Dayton, 
Ohio, Number 2 district, recently celebrated 
the completion of twenty years of service with 
the Prudential by giving a banquet to his entire 
staff and a number of other invited guests. As- 
sistant Secretary William R. Konow and Divi- 
sion Manager Thomas H. Girtanner, attended 
the affair from the home office and the former 
presented Superintendent Baker with the Pru- 
dential Old Guard Locket, emblematic of his 
period of service. 

Assistant Superintendent Thomas F. Mullen, 
of Norwich, Conn., has been awarded the first 
Merit Button in Division I territory, having 
gained this recognition with more than $50,000 
of business placed. Agent Clyde J. Sullivan, of 
Glens Falls, N. Y., received the second award, 
while Assistant Superintendent Edward P. 
McKenney, of Bridgeport, Conn., qualified for 
the third. 

Agent Alphonse Greve, of the Davenport, 
Iowa, district, has been made an assistant super- 
intendent in the same office. 

Recent admissions to class A of the Pruden- 
tial Old Guard, indicating five years of con- 
tinuous service with the company, are: Agents 
John B. Stiles, of Minneapolis No. 1; Martin 
3ruinerge, of Oshkosh, and George L. Wolfe, 
of Milwaukee No. 5; Assistant Superintendents 


Clarence C. Brunner, of Milwaukee No. 5, and 
Lester K. Reid, of Madison; District Clerks 
Eleanor E. Flemming, of Winona, and Mar- 
garet Callaghan, of Waterloo. 

Agents Floyd E. McClure, of Ottumwa, and 
Alfred Larson, of Racine, have entered Class 
B, after 10 years of service. 

Agent George W. Beisenstein, of Oshkosh, 
and District Cashier Louise Jacobson, of 
Duluth, are now members of Class C. 

Twenty years of service have been rounded 
out by Agents Joseph L. Hartmann, of Mil- 
waukee No. 2; Vincent Winkowski, of Racine, 
and Samuel E. Barnhardt, of Ottumwa. 

An outstanding agent in Division C is Rob- 
ert E. Cutler, of the Malden, Mass., district. 
He is doing well in both ordinary and industry 
and his account is in excellent condition. 

The Columbus, Ohio, No. 2 district staff re- 
cently honored Agent Robert E. Stanton, who 
has completed thirty years of continuous ser- 
vice with the company. This agent’s entire 
tenure has been spent in the city of Columbus. 

Another promotion in the field is that of 
Agent Loren H. Peck, of the Syracuse No. 2 
district, who has been named an assistant super- 
intendent. 

Assistant Superintendent William E. Hommes, 
who is with the Tremont, Penna., detached as- 
sistancy of the Pottsville, Penna., district, has 
entered Class D of the Prudential Old Guard, 
with twenty years of service. 

Twenty-five years as a Prudential field rep- 
resentative have been rounded out by Supeérin- 
tendent ‘l‘hottius G. Dicksinson, of the Racine 
district. 

Lafayette, La., Plans to Get on Insurance 
Map 

Larry Louviere, local agent for the Dixie 
National Insurance Company, Lafayette, La., 
has announced to the world that he is out to 
set a record by: collecting more premiums for 
industrial insurance in one week than has ever 
been collected by anyone anywhere else in the 
world. Mr. Louviere has the co-operation of 
the people of Lafayette and it is with their 
assistance and in their interests that he went 
forth on Monday of this week to hang up a 
record for all the world to shoot at. 

Mr. Louviere is agent of the only home 
company of his city, and the “Lafayette Tri- 
bune,” says he has “Practically dedicated his life 
to remedy the painful condition of families left 
destitute through the death of a supporting 
member who left no insurance.” He will rem- 
edy this situation by selling them life insurance. 


“Save a Life Campaign’ Reaches 
Missouri 

During the month of May Missouri will con- 
duct a “Save a Life Campaign” similar to the 
drives made in New York, Pennsylvania and 
other Eastern States, and it is anticipated that 
Governor Henry S. Caulfield will soon issue a 
proclamation to all Missourians urging them to 
have their automobiles inspected between May 
1 and June 1 at one of the some 3000 free ser- 
vice stations to be established throughout the 
State. 
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INSURANCE COMPANIES IN NEW 
DETROIT BUILDING 
Six Already Have Space in Handsome 
Union Trust Structure 


In the new forty story Union Trust building, 
Detroit, which was opened to the public on 
April 2, a great deal of space has been leased 
by insurance firms. This new home for the 
Union Trust Company and the National Bank 
of Commerce is 483 feet high and is known 
throughout the country for the free use of coior 
and the modernism of its architectural design. 
The Union Commerce group occupies sixteen 
stories and three sub-basements of the building. 

The following insurance companies have 
taken space in the building: Lincoln National 
Life Insurance Company, National Surety Cum- 
pany, Northern States Life Insurance Company 
of Hammond, Indiana, Royal Insurance Com- 
pany, Ltd., State Mutual Life Insurance Com- 
pany of Worcester, Massachusetts, and the 
Travelers Insurance Company. Several life 
underwriters have also taken offices in the build- 
ing. They include: Alfred Dickinson, George 
Kolb, Jr. Edmund F. Lingemann, Robert 
Simpson, T. G. Thompson, and J. W. Thomp- 
son & Son. 


Royal Union Appoints Two Pittsburgh 
Agents 


The Royal Union Life Insurance Company 
of Des Moines, Ia., has announced the appoint- 
ment of Messrs. Theo. J. Schaub and W. R. C. 
Rowan as general agents for the Western 
Pennsylvania territory, with headquarters in the 
Bessemer building at Pittsburgh. 

Both of these men are well known and have 
enjoyed a wide experience in the insurance 
field. Mr. Schaub formerly conducted the Royal 
Union general agency in Pittsburgh and adja- 
cent territory, where he made a splendid rec- 
ord as a salesman and organizer. 

Mr. Rowan has been associated with the 
Pittsburgh office of the Canada Life Assurance 
Company and is widely acquainted in and about 
Pittsburgh. He is an expert on Estate Analy- 
sis matters and was formerly author of a widely 
read column known as the “Estate Conservation 
Department” in “The Life Underwriter,” which 
is the official organ of the Pittsburgh Life Un- 
derwriters Association. 


R. H. Keffer Agency Shows Large Gains 

R. H. Keffer, general agent, Attna Life In- 
surance Company, 100 William street office, 
New York, reports the following paid figures 
for the month of March and for the first 
quarter of the year: Paid business for March, 
1929, $3,757,093; paid business for March, 
1928, $2,755,510; paid business, first quarter 
1929, $11,003,708; paid business, first quarter 
1928, $8,041,500. 


—-The bill introduced in the California legislature 
extending the grace limits of the time for payments 
of life insurance premiums in ratio to the length of 
time that the policy stays in force was “‘killed” by 
the insurance committee of the Senate at Sacramento 
on April 4. 
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New YorK UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2.000.000 


A. & J. H. STODDART, General Agents 


100 William Street New York City 





FIRE - AUTOMOBILE - WINDSTORM 
BUSINESS INTERRUPTION INDEMNITY 






































1928 


Notable Gain 
In Assets 


The Bankers Life Company in- 
creased its Total Admitted As- 
sets to more than $118,000,000 
in 1928. 


The Company’s exact total of 
Admitted Assets on December 
31, 1928, was $118,410,417.04, 
which was a gain of $14,795,- 
363.23, as compared to the total 
of Admitted Assets on Decem- 
ber 31, 1927. 


BANKERS LIFE COMPANY 


The Onward March Company 
GERARD S. NOLLEN, President 


Des Moines lowa 











Life Insurance Library 
of Six Books 


LIFE INSURANCE: ITS ECONOMIC 
and SOCIAL RELATIONS 


A Series of Comprehensive and Specialized Insurance 
Studies Edited by Dr. Solomon S. Huebner 


Six of the books in this informative series have now 
been issued, as follows: 


THE ECONOMICS OF LIFE INSURANCE 


By Dr. S.S. Huebner. The fundamental volume in the series, develop- 
ing a new conception of the economic function of life insurance. 


WILLS, TRUSTS AND ESTATES 


By James L. Madden. A discussion of the basic principles that apply 
to the building of a sound insurance estate. 


TAXATION 


By J. Loman. An analysis of the connection between life insur- 
ance and taxation, particularly for use of insurance salesmen, tax attor- 
neys and tax accountants. 


THE LAW OF SALESMANSHIP 


By E. Paul Huttinger. On the legal aspects of a salesman’s respon- 
sibility both to his company and to his client. 


EDUCATION AND PHILANTHROPY 


By John A. Stevenson. A study of the important relation or life insur 
ance to the fields of education and philanthropy. 


THE SOCIOLOGY OF LIFE INSURANCE 


By the late Edward A. Woods. Coticerning the vital bearing of life 
insurance upon the numerous problems of sociology and social workers. 


The remaining book of the series, not yet published, is entitled 


SAVING, CREDIT AND INVESTMENT 


~ A Dr. S. S. Huebner and James L. Madden. Discusses the ways in 
which life insurance serves the insured in the fields of finance. 


PRICE, each volume, $2.50 
Orders will be promptly filled by 


THE SPECTATOR COMPANY 


135 William Street 
NEW YORK 


Insurance Exchange 
CHICAGO 
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